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Assets over One Million Dollars 


IOWA FARM MORTGAGES 


IOWA is conceded to be the ‘premier agricultural state of the Union. 





IOWA first farm mortgages are among the safest investments in the world. 


The mortgages sold by this institution conform in every respect to the laws 
regulating the investments of the funds of insurance companies in every state 
in the Union. 


REFERENCE: Any insurance company, bank, or trust company, Des Moines. 


Correspondence Invited! 





TOOT 


R. B. PARROTT, President C. H. MARTIN, Treasurer 


Suite 1001-1002-1003 Register & Tribune Building 
DES MOINES, IOWA. 
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Why not take an Agency with 
a medium sized conservative 
American Company? 


Capital Stock - 
Reserves - - = 3,500,000.00 
Total Assets - - 4,500,000.00 
Insurancein force 36,000,000.00 


$750,000.00 


Inter-Southern Life 
Insurance Company 


JAMES R. DUFFIN, President 
LOUISVILLE, KENTUCKY 


Home Office 
Building 








GROUP 
INSURANCE 
Life, Accident and Health 


With the same Prompt and Expert Safety Engineering 
and Inspection Service and Organization which has 
made the Name of The Travelers Famous 


AGENTS AND BROKERS 


Refer Your Inquiries to The Group Insurance Division. 


THE TRAVELERS 


INSURANCE COMPANY 
Hartford, Connecticut 
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FIREMAN’S FUND INSURANCE COMPANY 
, aay 
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THE HOME OF SERVICE 


TOOT TTT TT TTT hs 








TECELICIEICICTCOOOTT TTT TT 





WISE AGENTS PUSH 


“AUTOMOBILE 
CASUALTY INSURANCE”’ 


WE ALSO WRITE 


Fidelity and Surety Bonds 
Plate Glass and Burglary Insurance 


J. C. O.MORSE 
President 


WICHITA, KANSAS 


“Conservative but Aggressive” 














CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 





Insurance in Force $40,000,000.C0 





JAMES A. McVOY 
Vice-President and General Manager 

















PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


FINANCIAL RECORD 
Fully Paid Capital 


$1,000,000 
Total Resources 


6,570,000 


$12,000,000 
52,000,000 


Our Service to our Representatives is unexcelled. If you are an experi- 
enced man, seeking to better your condition, we can help you to a bigger 
income in a broader field. I you have had no experience and are interested 
in Life Insurance Salesmanship, we can help you with our Course of Instruc- 
tions and speciat equipment, to secure the business. Applications consid- 
ered only from responsible men who can furnish bond, if necessary. While 
you are in the mood—right now—let me hear from you. 


E. G. Simmons, Vice-President and General Manager 
Whitney Central Building 
New Orleans, U. S. A. 
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Inter-State Automobile Insurance Company 
ROCK RAPIDS, IOWA. 


Paid-up Capital $200,000.00 
Gross Assets June 30, 1919 503,400.00 





The original Company writing term insurance on 
Automobiles. 


Most attractive proposition in the field. 





Notice the Growth 


1916 Premiums $ 24,777.00 
1917 : 77,834.00 
1918 . 262,118.58 
1919 . ..(6 months Period)... 291,300.04 





Operating in Iowa, Minnesota, South Dakota, Nebraska, 
Kansas and Texas. Extending to other neighboring 
states. 








HOME OFFICE 


ROCK RAPIDS, IOWA 


N. HAMPE E. A. TONNE 
President Secretary and Manager 
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CAPITAL, $200,000.00 


Originator of the 
**Multiple Option”’ Policy, 
a three=in one contract. 

A good policy for the 
GOOD AGENTS WANTED live wire. 


A company born in the West, 
built for western people, 
by western men. 





Progressive In Its Ideas 
Conservative In Its Management 





STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 








ANOTHER WORLD RECORD TOPPLED OVER! 


Comparisons of the recent annual state- 
ments of the various old line companies en- 
able the International Life of St. Louis to 
draw attention to another world record 





at the end of a decade, with admitted assets, 


achieved two things: 
1. The International Life has accumulated 


aq fed more admitted assets in the first ten years 


, than any other old linelife insurance company. 


more outstanding insurance in the first ten 
years than any other old line life insurance 
company but one—that is one of the older 
companies which, however, fell short by 

,000,000.00 of accumulating in the cor- 


Company. 


Agents! Do you want to grow with a 
; company that has made a world record—a 

; the $100,000,000.00 goal?” ‘Sead an inquicy 
Home Office e ,000,000.00 g nd an inquiry 
with full partculars about yourself to the 


INTERNATIONAL LIFE OF ST. LOUIS 





smashed. At nine years of age it had out- 
stripped all other companiesfor growth. Now 


as of December 3i1st, 1918. of $11,593,728.40 
and insurance in force of $77,042,499.90 it has 


2. The International Life has accumulated 


responding period the assets of the St. Louis 




















‘‘As strong as a lion,—and 
as clean as a hound’s tooth”’ 


THE LION BONDING AND 
SURETY COMPANY 


' OMAHA 


With capital and surplus of nearly seven hundred 
thousand dollars, and with assets that are absolutely 
sound, the management of the Lion have confidence 
in the growth of the institution. Write us for an 
Agency Connection. 


E. R. GURNEY, President 


FIRST RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of over three millions a year 

and have a particularly attractive proposition for men 

with clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E. KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 


























NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 


FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-NINE YEARS 


HAS PROTECTED THE 
HOME AND FAMILY 


EDWARD D. FIELD, Superintendent of Agencies 











A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up 
to $3,000, to young men and young women as young as age 2— 
Protective insurance and Educational and Business Start En- 
dowment insurance. This extension of the age limit for Ordi- 
nary insurance down to age 2 helps our Agents considerably, 
and we have other advantages that help still more. We pro- 
vide banking facilities for our Agents in the rural districts. 
We issue Participating and Non-Participating policies. As 
regards adults, we write contracts with Double Indemnity pro- 
visions covering any kind of fatal accident, or with Double 
Indemnity provisions covering fatal travel accident only, as 
may be desired. We issue policies with Waiver of Premium 
and Disability Annuity or Instalment Payment features. We 
insure males and females at the same rates. If you cannot 
make a full time contract with us we will let you write our in- 
surance for children as a side line, as long as your Company 
does not object. Some are writing as much as $10,000 a month 
of this insurance for us as a side line. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL. 
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WANTED 


Managers for These Important Districts 
KANSAS, EASTERN MISSOURI, WEST VIRGINIA 


Guaranteed low cost policies. As good as we can make them. 


Any one of the above is an absolutely first class opportunity. Ii 
your record is clean and you can furnish evidence of your Ability as a 
Personal Producer, your application will be considered. 


Address S. W. GOSS, Vice=President 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 
The Rookery, Chicago 





INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


JANUARY, I, 1919 


Reserve for Unearned Premiums..............02eeeee08: $996,557.81 

ENCE IADENEIEN So 6.56150 t Xs cin cess Oe merle wee we Maemeen as 242,981.13 

CARA c acts o o.niclsisicinek ars aucle eWa cw ells aawtucls $250,000.00 

GE SEO ois oie crete carlo ead ete Sci meres odes 956,350,28 

Surplus to Policyholders ..............ccceeeeeees 1,206,350.28 
Total Assets.............. $2,445,889.22 


WM. H. PALMER, President W. H. McCARTHY, Secretary 




















A. M. BURTON, President 


_ LIFE and CASUALTY INSURANCE COMPANY 


OF TENNESSEE 


H.B. FOLK Secretary 


Industrial Weekly Insurance 
Life—Health—Accident 
Pays Fifty Weeks Indemnity 


Home Office - - - Nashville, Tennessee 


PORTUGAL 


J. FORCADA 


Manager of the firm J. Forcada & Co. 


SPAIN 


INSURANCE & REINSURANCE BROKER 
Foundator-Manager of the ‘‘SOCIEDADE FINANCIAL DE 
SEGUROS Lda. Underwriter of the Marine Branch 
of the Portugues Companies: 
A COLONIAL & OCEANO 
Agent of the Foreign Companies: UNITE; UNIVERS; 
ILLE DE FRANCE; NORDISK, ETC. 


Results obtained by ‘SSOCIEDADE FINANCIAL DE 
SEGUROS Lda., on account of foreign 
from January 1917 to 31st December 1918 


Companies, 


Premiums........... $2,215,483.74 
Losses paid.......... $ 599,909.42 
Surplus............. 91,615,57431 


Results obtained by the Companies “A COLONIAL” & 
“OCEANO’’, from June 1917 to 31st December 1918 


A COLONIAL OCEANO 
Premiums... .. ..$2,453,862.66 $494,684.08 
Losses paid..... . .$1,673,549.68 $140,376.03 
Surplus..........$ 780,312.98 $354,308.05 


Agents and correspondents in all the principal towns of 
EUROPE, AFRICA & BRAZIL. 


LISBON, 12-138 PRACA DE MUNICIPIE. 

















GEORGE WASHINGTON LIFE INSURANCE CO. 


CHARLESTON, W. VA. 


If you are a capable Insurance 
Salesman we have an attractive 
offer. 


For particulars address 
JAMES A. EDGAR, Jr. 


The Company that 


LEADS THEM ALL IN KANSAS 





Produced more new business last month than during 


any previous August in its entire history. 


THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 


WICHITA KANSAS 




















Manager of Agencies 











C. A. CRAIG, President 
W. R. WILLS, Vice-President 
T. J. TYNE, 2nd Vice-President 


The National Life and Accident Ins. Co. 


OF NASHVILLE, TENN. 


N. H. WHITE, 3rd Vice-President 
E. B. CRAIG, 4th Vice-President 
C. R. CLEMENTS Secretary and Treasurer 


Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 


$150,000.00 Deposited witl: Treasurer of Tennessee 


AMERICAN NATIONAL 
INSURANCE COMPANY 
GALVESTON. TEXAS 


Organized March 5th, 1905. Now has about 
six millions of assets, about one-and-a-quarter- 
million surplus to policyholders, and is nearing 
the hundred million mark of business in force. 


If seeking a new connection, write us. We 
may have just what you want. 

















ROSSIA INSURANCE COMPANY 


Hartford, Conn. 
Reinsurance J 
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WM. B. CLARK, President 


One Hundred Years 


of Service 


Losses Paid over $174,000,000 

















IN KANSAS 


F. S. Jackson, Pres. F. P. Netzger, Sec. 
AMERICAN HOME LIFE INSURANCE C0., 
TOPEKA, KANSAS. 


District Managers and good producers wanted. 
Address—F. P. METZGER, Agency Director. 





Don’t Delay Decide Today 
I 

N GENERAL AGENTS P 
D WANTED E 
I N 
A If you mean N 
“4 Business : 
" If you can do L 
' Business Vv 
C Write to me— A 
H N 
: JACKSON MALONEY I 
A Manager of Agencies A 
N 

PHILADELPHIA LIFE INSURANCE COMPANY 

111 NORTH BROAD STREET 
PHILADELPHIA, PA. 























NEW JERSEY -— MARYLAND 


General Agents wanted in these States, to 
handle complete line of Health and Accident 
Policies. Must have satisfactory references, 
and be good personal producers. 


INTER-OCEAN CASUALTY CO. 
CINCINNATI, OHIO 

















Merchants Life Insurance’ Co. 


Des Moines, Iowa 





Agency opportunities in nineteen 
states — 


WM. A. WATTS, President 











212% AHEAD OF LAST YEAR 





Extracts from the Semi-Annual Statement of the 


CENTRAL LIFE ASSURANCE SOCIETY 
OF THE UNITED STATES MUTUAL 


Home Office: DES MOINES, IOWA 





June 30, 1919 


Business in Force......... Dace $72,586,943.50 
1919 
Business Written Six Months..... 16,332,149.00 
June 30, 1919 
Admitted Assets.................. 7,162,151.53 
June 30, 1919 - 
Surplus to Policyholders.......... 580,683.15 


June 30, 1919 
Amount paid to Policyholders and 
Beneficiaries since Organization 3,681,397.33 


The business written during the first six months 
of 1919 is 212% of the ousiness written during the 
same period of 1918, all departments showing the 
largest gains of any six raonths in the history of the 
Company. 





Our record of more than twenty-three years ol! 
service is our recommendation. 
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THE SPECTATOR for half a century has been recognized as THE National Insurance Journal of the United States. 
The Service it gives week by week is unequaled; and that is supplemented by the numerous Insurance Works of The Spectator 
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Insurance. 


GONTract . 


in this connection, 





Assuring you that we appreciate your kindness 
I remain, 


INTER—-OCEAN CASUALTY COMPANY 


Sincerely yours, 


(To the Editor of the Special Service Bureau of THE SPECTATOR) 


I wish to acknowledge receipt of and thank you for your esteemed favor of the 
, giving us the name of the prospective agent, 


We have today gotten in touch with this party, and trust that your generosity 
in referring this prospect to us will result in the formation of a permanent 


wo 
‘Secretary 


interested in Casualty g 








CHICAGO OFFICE 
Insurance Exchange 





PUBLISHERS 


OUR EDUCATIONAL PUBLICATIONS ARE PREPARED TO MEET THE AGENTS’ NEEDS 


Send 10 cents for Catalogue of Insurance Works, or state the class of information desired. 


THE SPECTATOR COMPANY 


135 William Street 
NEW YORK 
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Policies that promptly respond to 
T the up-to-date needs of the public 
and proven field programs that result 
in larger incomes to agents make 
this an ideal company to represent. 


mh 





1894 1918 


STATE LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 


OVER SEVENTEEN MILLION 
DOLLARS IN SECURITIES 


Deposited with Auditor of State of 
Indiana for the Sole Protection of 
Policyholders. 


may Sona 


™ © 





rt) Good Territory and Remunerative 
ae Contracts for Men Who Can ‘Do 
Things.” 
K On Agency Matters Address 
CHAS. F. COFFIN, Vice-President 
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CONTINENTAL COMMANDS CONFIDENCE 





“America Fore” 


“There must be no deviation from this fixed rule of 
ours to protect the local agent in the field that he is 
given to operate in.” 


THE CONTINENTAL 
INSURANCE COMPANY 
Cash Capital - - TEN MILLION DOLLARS 


HENRY EVANS, President 


Home Office Managing Branch Offices 
80 Maiden Lane Chicago, Montreal 
New York San Francisco 








THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
The Original Woman’s Order on Adequate Rates 
Organized in 1892. 


Has Made a Notable Record in the Fraternal World 
Has a Business Standing of Merit 
Gives Safe Protection to Women and Children 
Its Plans are Attractive 
Cares for Its Needy Sick 
Its Reviews Are Social Centers. 


Miss Bina M. West, Miss Frances D. Partridge, 
Supreme Commander Supreme Record Keeper 


Headquarters: W. B. A. Building, Port Huron, Michigan. 





HOME LIFE INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
WILLIAM A. MARSHALL, President 


The 59th Annual Report of the Home Life Insurance Company shows over 
Four Million Dollars paid to policyholders in 1918, of which over Seven 
Hundred Thousand was in dividends. ‘The influenza pneumonia epidemic 
caused an abnormal mortality greater than any experienced in the Com- 
pany’s history, but notwithstanding this the assets show an increase of 
more than 4% and are now over Thirty-Six Million Dollars. 

The total insurance in force was increased during the year 8.6% and is 
now nearly One Hundred and Fifty Nine Million Dollars. 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agents. 
256 Broadway, New York, N. Y. 
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pgm FIRE AND LIFE 


ge ASSURANCE CORPORATION, Lid. 
FREDERICK RICHARDSON, United States Manager 


GENERAL BUILDING - 47" & WALNUT STS. 
PHILADELPHIA a 












Henry M. Schnarr 
Secretary=Treasurer 


FIRE 
RE=INSURANCE 


NORWEGIAN ATLAS INS. CO., Lid. 
WEMPLE & COMPANY, Inc. 


15 William Street 


Horace R. Wemple 
President 


New York New York 














TO REPRESENT THE GREAT=WEST LIFE 


is to represent a Company that needs no introduction to the majority 
of those canvassed—a Company that to many is the embodiment of 
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The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounted for the year ending January 1, 1919, 
to 1,240,375 copies, averaging 23,853 weekly. 
These standard publications, covering life, 
fire, casualty and miscellaneous insurance, are 
recognized as authorities in their particular 
lines, and many have received the endorse- 
ments of the United States Government and 
State Insurance Departments. The statistical 
and historical records of the various insurance 
companies, news and educational articles, and 
convincing arguments rendering the prospect 
mind receptive to the solicitation of insurance 
men, are thus given wide public circulation, 
constituting the most valuable SERVICE to 
the insurance companies. 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
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STATE FUND INVESTIGATION 
IIE investigation of the New York 
State Insurance Fund by Jeremiah 
IF, Connor, assisted by Miies M. Daw- 
son, which has been in progress in New 
York during the past week, developed 
the existence of grafting in connection 
with the allotment of lump sums by the 
State Industrial Commission. Confes- 
sions and testimony have shown that by 
means of connivance between employees 
of the State Industrial Commission, and 
possibly others, those entitled to com- 
pensation have been mulcted when they 
wished to secure payment of their claims 
in lump sums, instead of by periodical 
Apparently, they had the 
right to be either paid a lump sum or in- 


instalments. 


stulments, but the general practice of the 
State Industrial Commission seems to 
be to allot periodical instalments. There- 
after the question of securing a lump sum 
payinent would be brought to a claim- 
at's attention, and an offer would be 
made to secure a certain amount if the 
claimant would pry the go-between some 
specified sum or percentage of the lump 
sum payment, the latter sometimes run- 
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ning as high as fifty per cent. This is 
another evidence that business cannot be, 
or at least frequently is not, run by Gov- 
ernment as much to the advantage of the 
public as would be the case when it is 
conducted by private parties or compa- 
nies. In general, there is not the in- 
centive for those in charge of a Govern- 
ment-conducted business to give the best 
service, for the reason that they are not 
directly interested in the financial success 
of the business, and are, therefore, not 
obliged by the force of competition, as 
well as by their own ambition, as are 
managers of private companies, to give 
the best possible service in order to build 
After this 
expose of the grafting which has been 


up and hold their business. 


made possible by the manner in which 
State business has been conducted, it will 
he strange if the stock and mutual lia- 
bility and compensation companies do 
not secure many risks which have here- 
tofore been covered by State insurance 
funds. 
A BUSINESS OF SERVICE 

The investigation into the affairs of 
the New York State Insurance [und 
have so far revealed one apparent weak- 
ness in the management. From the evi- 
dence so far presented graft of a petty 
character on a wholesale scale has been 
rampant for some time past—as long as 
two and one-half years. The working- 
man and the taxpayer, for whose benefit 
the fund was supposedly established, 
have been the dupes of conspirators in 
the employ of the State Industrial Com- 
mission to the extent of many thousands 
of dollars. The startling features of the 
revelations that have so far been made 
are: (1) How was it possible that the 
grafting could have continued over so 
long a period without detection from the 
inside workings of the fund and _ the 
Commission? and (2) what were the 
weaknesses that made the graft system 
possible ? 

(1) Apparently there was an undue 
laxity in the checking and following up 
of claim settlements. Taking advantage 
of the freedom of action allowed them, 
claim adjusters almost under the very 
eyes of the Industrial Commissioners 
themselves, entered into deals with claim- 
ants resulting in actual changes in the 
terms of settlement without the matters 
ever being further investigated by those 
who authorized the payment of compen- 
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sation to injured workmen. Perhaps the 
fault lies with the policy of the industrial 
commission itself, who may have failed 
to properly expound to claimants their 
rights to an option as to the method of 
payment, whether by lump sum or weekly 
instalments. Those claim examiners and 
others who participated in the grafting 
apparently took advantage of the ignor- 
ance of the injured claimants and used 
this advantage to carry on a business so 
mean in character as to be_ utterly 
despicable. 

The reputation of an insurance enter- 
prise might be likened to that of a 
woman, because of its sensitiveness to 
even the semblance of evil, regardless of 
the fact. It is the recognition of this 
characteristic of the institution by pri- 
vate enterprises that gives the business 
its conscience. Probably no private com- 
pany, guided by an upright and intelli- 
gent board of directors, would tolerate 
a misrepresentation of any law, either 
directly or by inference, such as the with- 
holding of information concerning the 
legal rights of those who have claims 
against it. These men know only too 
well that such a procedure, sooner or 
later, could lead only to trouble. Being 
business men, they also know the weak- 
nesses to which humans are amenable, 
and they take every precaution in follow- 
ing and checking claim payments, to sat- 
isfy themselves that the claimant receives, 
without any strings, every cent to which 
lhe is justly entitled, and at the same time 
that trust funds of all policyholders are 
not pilfered for the benefit of a few. 
With State business, of course, it may 
be different. It’s only the public’s money 
that is involved! 


OpvstAcLes TO EFFICIENCY 

(2) Under any Government or State 
business it has almost universally been 
the custom to fill jobs by a system of 
political preferment, rather than by quali- 
fication or fitness for particular duties. 
Thus incompetents are frequently as- 
signed to duties of great trust and im- 
portance with little regard to their ante- 
cedents. Lecause of fixed limits on the 
amounts to be paid for certain classes of 
work it is impossible to hold good men 
in the employ of the State or Govern- 
ment, especially when there is need for 
their services among private employees. 
It is this fundamental weakness in State 
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business that can only spell inefficiency 
and waste. 

Information of a confidential nature 
was apparently left unguarded; in fact, 
made available to persons who had no 
right to it. The laxity in caring for im- 
portant documents has brought about a 
condition which made it possible for the 
unscrupulous to operate freely, robbing 
workmen on the one hand and _ policy- 
holders on the other. 

The rigid supervision of private insur- 
ance companies by State Insurance De- 
partments is in effect a barrier to such 
loose methods on their part. This would 
seem to indicate that it is just as neces- 
sary to have proper supervision over the 
accounts and practices of a State in- 
surance fund as it is over privately con- 
trolled companies. 

Without prejudice the investigation of 
the affairs of the New York State Insur- 
ance Fund are being conducted. The 
revelations brought out by those in 
charge indicate clearly that the State is 
hardly competent to conduct a business 
‘of such complexities as that of insurance. 
Policyholders must have confidence in 
the institution carrying their liability, 
and such confidence must necessarily be 
somewhat shaken when it is realized that 
there is material evidence of laxity in 
management even down to the smallest 
detail. The intent of private companies 
is to serve, and they know that to do so 
they must be efficient, conscious always 
of their trust and responsibility to policy- 
holders and the public. 

THE PRINTING SITUATION 
A‘ advertisement of the 

Manufacturers Association ap- 
pearing in the daily newspapers of recent 
date invites the publishers of New York 
to locate in Chicago, where the “best 
printing is done at reasonable prices.” 
Is this claim from the Lake City true? 
According to the law of business, the 
greater the production the lower the price 
per unit can production be made. Thus if 
natural laws were lived up to New York 
ought to be supplying the best printing 
at the most reasonable prices. A claim 
is made by this Chicago advocate that 


Illinois 


Chicago printing establishments are 
manned by the highest type of expert 
men and that labor in that section rejects 


the radical element. Notwithstanding 


the greater amount of printing done in 
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New York as compared with any other 
American city—or any other city in the 
world, for that matter—the reason why 
the Illinois Manufacturers Association 
advances this propaganda is due to the 
very exorbitant prices being charged for 
printing in this city and the controversy 
now going on regarding still further un- 
justifiable advances, which is driving and 
will continue to drive publishing houses 
away from this section of the country. 

It must be obvious to the industrial 
printers, as well as such master printers 
who have advanced their schedules be- 
yond the actual increases granted to the 
men during and since the war, that the 
interests of their vocation will seriously 
suffer unless the consumer be charged 
reasonable prices as compared with rates 
in other sections. It is certain that profit- 
eering following the war must cease 
sometime, and wise heads in the printing 
trade will recognize that the sooner 
stable conditions return the better for all 
concerned. Will the printers of New 
York undertake to deliberately kill the 
goose which has laid the golden egg for 
their use for so many years? Better that 
the publishers be given reasonable prices 
than that they shall suspend publication 
or shall be driven from the metropolis in 
order to obtain necessary and reasonable 
service elsewhere. 

The printing labor troubles in New 
York and the accompanying attempt to 
extort more than reasonable labor de- 
mands from the publishers and the other 
consumers have quickly brought to the 
fore an offer from the second largest city, 
anxious to wrest from the metropolis the 
laurels borne by the Empire City of the 
country, and yet it must be admitted that 
the efficiency of Chicago at the present 
time as compared with New York from a 
printing standpoint, is reasonably upheld 
by her supporters, who can offer better 
facilities to New York publishers than 
can now be obtained in this city. We 
wonder if the workmen printers and such 
master printers as have profited by the 
labor situation fully realize the danger 
they are bringing on themselves by thus 
madly rushing to accumulate money tem- 
porarily, with the result that the reaction 
which will follow will surely bring dis- 
aster to them and the loss of old cus- 
tomers, for whose patronage they for- 
merly competed and catered to with all 
the art of persuasion and cultivation at 


142 


Thursday 


their command. In the great city of 
New York, when labor disputes occur, 
they should be subject to discussion and 
not forced by radical aggression. 
over, let it be borne in mind that the 
printers and pressmen cannot expect to 
be paid more than their labor is worth in 
the long run, as all service must be goy- 
erned eventually by the law of supply 
and demand. This is a law of God and 
not of man. 


More- 


HE fire loss in August last in the 

United States and Canada, accord- 
ing to the records of the Journal of 
Commerce, amounted to $24,526,000, 
this being the largest monthly loss thus 
far this year, except that of February, 
and bringing the total for eight months 
up to $169,741,575. While this total is 
not so large as those for corresponding 
periods in 1918 and 1917, it is still far 
too much, and indicates a burning rate 
of over a quarter of a billion dollars 
yearly. There is certainly room for a 
very considerable reduction in the fire 
waste, and the necessity for greater 
carefulness should be constantly im- 
pressed upon the people. 





N the interest of law and order, and 

of the safety of the community, it 1s 
interesting to note that the uniformed 
force of the New York Fire Depart- 
ment has given a pledge to the city and 
the people that it will stand faithful to 
the trust reposed in it and to its oath of 
office, and will protect and preserve the 
city, Government, the department 
and the lives and property of the com- 
munity, and that it regards a strike by 
members of the department as akin to 
mutiny and desertion of post in time of 
danger. It is a pity that the Boston 
police had not taken this sensible view, 
and thus avoided a strike which has 
brought about the loss of many lives and 
much property. 





Bank Cover Against Forgery 

The blanket bankers’ bond written by the 
surety companies does not cover losses due (0 
forgery, but many of the large banks have 
taken policies issued by London Lloyds cover- 
ing that hazard. The premium is high, being 
based on the size of the bank and its reputation 
for care in preventing forgery losses. Al! but 
one of the Chicago banks involved in the recent! 
forgery loss of $300,000 were protected by 
London Lloyds. 
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WHITE SULPHUR SPRINGS CONVENTIONS 





Triple Event Brings Forth Interesting Papers and Discussions on Casualty and 
Surety Subjects 





COMMITTEE OF AGENTS PRESENT RESOLUTIONS 





President Arthur E. Childs Delivers Address Surveying Entire. Fie'd, with Particular Attention Paid to 
Workmen’s Compensation and Accident and Health Insurance 


[Special Report from Our Staff Correspordent] 


In THE SPECTATOR for September 18 there 
were presented the first day’s proceedings of 
the International Association of Casualty and 
Surety Underwriters, the National Association 
of Casualty and Surety Agents and the National 
Council of Insurance Federations, in combined 
session. 

On Wednesday these oganizations held sep- 
arate meetings. The following covers a re- 
port of the convention of the International 
Association of Casualty and Surety Under- 
writers held on Wednesday morning and 
Wednesday evening, after which the conven- 
tion adjourned. 

On coming together Wednesday morning, the 
International Association of Casualty and Sur- 
ety Underwriters voted to close its sessions 
that day, although the programme had called 
for a meeting on Thursday. It was at first in- 
tended to adjourn about 1 o’clock P. M., but 
when that time arrived it was voted to adjourn 
until evening so as to hold an evening session 
and complete the business of the convention. 
Between 1:30 o’clock and dinner-time many of 
the members were on the golf links. 

Secretary F. Robertson Jones read the min- 
utes of the previous meeting and other rou- 
tine reports were submitted, and duly accepted 
or approved. 

AGENTS’ ASSOCIATION’S RESOLUTIONS 

A committee of the Agents Association, 
headed by Major George A. Gilbert, waited on 
the convention of Casualty Companies, and, on 
motion of Edson S, Lott, a report which this 
committee conveyed was immediately received 
by the convention. Major Gilbert, on behalf 
of the Agents Association, reported from that 
association to the Companies Association as 
follows: 

The annual convention of the National Asso- 
ciation of Casualty and Surety Agents extends 
its respectful greetings to the annual conven- 
tion of the International Association of Casualty 
and Surety Underwriters. . 

The National Asociation of Casualty and 
Surety Agents views with misgiving the intro- 
duction of any agency system which involves, 
directly or indirectly, the sharing of the agent’s 
commission between the agent and the insured, 
or any attempt to centralize the placing of the 
insurance of a nation-wide group of otherwise 
independent employers. We respectfully di- 
rect the attention of the casualty and surety 
companies and the insurance departments of our 
several States to this tendency on the part of 
groups of the assured to utilize ostensible in- 
surance agencies for the purpose of diverting 
commissions to their own use. This is a prosti- 
tution of the established and recognized Ameri- 
can agency system, upon which the business of 
the successful insurance companies has been 
builded and is sustained. Such activities are 
contrary to the spirit of existing anti-rebate 
laws and inimical to the best interests of the 
business. It is therefore ; 

Resolved, that the secretary of the National 
Association of Casualty and Surety Agents be 
directed to promptly deliver to the convention 
now in session of the International Association 
of Casualty and Surety Underwriters, a copy 
of this resolution; and furthermore that the 
secretary be and hereby is directed as his ear- 
liest convenience, to send a copy of this resolu- 
on to each of the principal casualty and surety 


companies, as well as to the insurance depart- 
ments of each State and of the District of Col- 
umbia. 

RESOLVED, furthermore, that we invite an 
expression of his attitude on the subject by 
each recipient of this resolution. 

The draft and passage of this resolution by 
the International Association of Casualty and 
Surety Agents was brought about by a re- 
cent circular sent out by Mackay, Mackall 
& Company, of New York city, who have re- 
cently organized an incorporated agency com- 
pany and become associated with the Contrac- 
tors Service Corporation for the sale of insur- 
ance and surety bonds. Following is a copy 
of the circular letter issued by Mackey, Mackall 
& Company: 


CONTRACTORS SERVICE CORPORATION 
Insurance and Surety Bond Agent 
for 
The Associated General Contractors of America 
Mackey, Mackall & Company, Managers. 
Hanover Bank Building, 11 Pine 
Street 
New York, September 4, 1919. 
To the Members of The Associated General 
Contractors of America: 


Having been appointed managers of the Con- 
tractors Service Corporation, which is owned by 
The Associated General Contractors of Amer- 
ica and which has been Officially designated as 
the Association’s insurance and surety bond 
agent, we enter upon the discharge of our du- 
ties with the greatest vigor and enthusiasm, 
because we are certain we ean perform a real 
service for the members of the Association. 

In the handling and placing of insurance and 
bonds, a large volume of business in the hands 
of one agency spells power and influence with 
the companies in securing adequate coverage 
and proper rates, and the power and influence 
of the Contractors Service Corporation in be- 
half of the members, will be just in propor- 
tion to the number of members whose business 
is handled by the Corporation. If the members 
of the Association co-operate with each other 
and present a solid front, the Corporation will 
easily become the largest and most influential 
compensation insurance and surety bond agent 
in America, and this agency will represent you 
and not any insurance company or companies. 

Do you realize what that means to you? It 
means service, i. e., better compensation and 
liability coverage and prompter and more sat- 
isfactory underwriting and execution of bonds, 
and ultimately, if not immediately, lower and 
more equitable rates; and we predict that if 
the members give us their support, we shall be 
able to improve the coverage and decrease the 
cost of insurance to substantially every mem- 
ber of the Association. 

It is our intention to keep a complete record 
of premiums received and losses paid on busi- 
ness placed through the Contractors Service 


Corporation, so that we shall know whether the - 


rates that are being paid are too high or not; 
and we expect to represent the Association be- 
fore the Rating Boards and to have an in- 
fluential voice in the fixing of rates, not only 
because we shall control the largest volume of 
business, but because we shall have accurate 
information upon which to determine what 
rates are adequate; and we predict that within 
a comparatively short time the rates for com- 
pensation and liability insurance and bonds will 
be reduced. 

And in addition to all this, do you realize 
what it will mean to you to have your Associa- 
tion amply financed? The Association can per- 
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form a wonderful service for its members but 
only if it has sufficient funds. If the members 
support the Corporation, the dividends that will 
accrue to the Association will provide a large 
sum of money which can be most usefully em- 
ployed in ways which we shall not attempt now 
to enumerate, except to say that if fair treat- 
ment is not obtained from the insurance com- 
panies, this fund can be used in such a way 
to make it unnecessary longer to patronize the 
companies. 

This is where you get “‘something for noth- 
ing.” It costs you no more (but probably less) 
to have the Corporation represent you, and at 
the same time your Association as stockholder 
will get the commission allowed by the insur- 
ance companies, which would otherwise go to 
the companies agents as compensation for rep- 
resenting, not you, but the insurance companies. 

The Corporation’s main office will be in New 
York, where the best facilities of all the com- 
panies are available, and we expect to use 
all the companies, placing each policy or bond 
where the best results can be obtained, though, 
of course, we shall give all possible considera- 
tion to the preference of any member for any 
particular company. As soon as particable we 
shall establish, for the convenience of the mem- 
bers, agencies or branch offices in all principal 
cities; and we assure you that we can render 
you a degree of service that cannot be ap- 
proached by any other agency or broker whom- 
soever. 

Will you not appoint the Contrators Service 
Corporation your insurance and surety bond 
agent? The Association expects the support 
of every member. 

Yours very truly, 
MACKEY, MACKALL & CoO., 
Managers. 


A second resolution submitted by the Agents 
Association to the company organization read: 

Whereas the prevalent spirit of unrest has 
reached that point that police officers desert 
their posts through so-called strike, thereby 
subjecting to abnormal hazard the lives and 
property within the territories they are sworn 
to guard and protect, 

RESOLVED, that the National Association of 
Casualty and Surety Agents vigorously con- 
demns any such abandonment of duty, and like- 
wise deplores the tendency of trades unions to 
strike in sympathy and support of police de- 
sertions. 

PRESIDENT’S ADDRESS 

The president, Arthur E. Childs, then read 
his annual address, which we present as fol- 
lows, slightly condensed: 


The history of the world reveals no more critical 
period for democracy than the one we are passing 
through. Throughout this world upheaval, insurance 
in all its varied branches has steadfastly performed 
its mission. It has not once faltered. It has grown 
until to-day it is a great tower of strength and im- 
portance to the business world and to the public in 
general. 

The value of insurance has been greatly enhanced 
by the war. Corigress in placing its seal of approval 
on Insurance instead of Pensions, as a means of 
compensation for lives lost or disabled by warfare, 
did more to arouse public opinion to the beneficent 
purpose of insurance than all the companies could 
possibly have done in a century, if ever. 

1918 has been referred to by insurance historians 
as “the incomparable year.” It is the combination of 
events such as in all human probability can never 
happen again, which makes 1918 an incomparable 
year. The many grave problems with which we had 
to deal as a result of the war and the Influenza 
pandemic have brought about an extraordinary coin- 
cidence of events. Throughout it all, and under most 
adverse conditions, our insurance institutions have 
endured and developed. That some branches of in- 
surance should have shown an underwriting loss for 
the year is not surprising, 


WORKMEN’S COMPENSATION 
Workmen’s Compensation Insurance for 1918 
showed a substantial gain in premium income of over 
$30,000,000, making the total written by the forty 
Stock Companies writirg Contpensation Insurance 
$94,861,458. The underwriting profit was only $197,- 
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933. In 1917 on a premium income of $64,640,671, 
thirty-two of the Stock Companies took an under- 
writing loss of $935,712. This reflects a decided im- 
provement for the past year, but it would be folly to 
assume that the improvement is permanent. 

The war itself was responsible for many necessary 
experiments of a serious character in the interests of 
the effective conduct of the war. 
the people had become accustomed to the Govern- 
ment’s engaging in all kinds of business, even in the 
insurance business; for example, the Bureau of War 
Risk Insurance, which involved Federal marine, life 
and disability insurance and the Railroad Administra- 
tion, which involved fire insurance. Then again, 
the fact that insurance had been more or less let 
alone by the State Legislatures presaged increased 
legislative activities in that direction. 

Our fears in that direction, however, have not 
materialized, for although forty-three State Legis- 
latures were in regular session and thirteen in extra 
session (making fifty-six sessions in all, not including 
the Federal Congress), yet the number of important 
insurance bills enacted has been relatively small con- 
sidering the circumstances. The number of bills in- 
troduced affecting insurance of all classes has been 
large as it always has been during odd years; but the 
types of bills have not been very different from those 


In other words, 


of past years. 


LIABILITY INSURANCE 

The results in the Liability field were not. satis- 
factory. In 1917 thirty-four companies with a premium 
income of $47,375,278 took an underwriting profit of 
$709,195, whereas in 1918 forty-two Companies on 
a volume of $64,045,623 in premiums showed an un- 
derwriting loss of $42,896. The bulk of the gain in 
premium income for the year was derived from Auto- 
mobile Liability Insurance, a branch of insurance 
which offers large opportunities for the future, if 
present chaotic 
remedied. 


conditions can be permanently 

The automobile insurance situation has, as you 
know, undergone several changes in the past year. 
This class of insurance is largely written by the 
Stock Casualty and Fire Companies, and it has been 
very gratifying to find the Fire Companies co-operat- 
ing with the Casualty Companies in working out the 


SOME OF THE OFFICERS AND DELEGATES ATTENDING THE FOUR 


problems of mutual interest, evidence of which is 
found in bringing together the Nataional Workmen’s 
Compensation Bureau and the Automobile Under- 
writers Conference which represents the Fire Com- 
panies. 

ACCIDENT AND HEALTH 

Next in importance in point of premium income to 
Workmen’s Compensation and Liability insurance 
comes Accident and Health insurance. The last pres- 
ident of this Association, in his address before you, 
predicted that the Accident and Health business would 
not show a very large increase in premiums, if any, 
over 1917. His prediction, however, did not prove 
true, as the demand for Accident and Health insur- 
ance during 1918 was phenomenal. Probably the 
direct and indirect hazards of the war, together with 
the scare created by the influenza pandemic, were 
largely responsible for the increase of over nine million 
in premiums. The total Accident and Health premium 
income of seventy-five Stock Companies was $49,696,- 
511. The combined experience on both Accident and 
Health insurance showed an underwriting loss of 
$748,228. Fortunately for the Companies writing 
these kinds of insurance the accident losses were 
considerably below normal, notwithstanding the in- 
crease in automobile accidents. The excessive health 
losses, of course, are attributed to the influenza 
pandemic, and except for the year’s favorable experi- 
ence on Accident insurance, the loss for the year on 
the combined lines would have been much greater. 

On the subject of Health Insurance I think there 
is much for us to consider, not only because of the 
unprofitableness of this branch of insurance and the 
unscientific way in which it is underwritten, but 
because just at present socialistic minded people are 
trying to force our several States into the Health 
Insurance business. 

Health Insurance has been written for seventy-two 
years, although the business showed no growth until 
about the year 1900, when the Disability Policy began 
to come into favor. At that time the total annual 
Health Insurance premium income was less than one- 
half million dollars. In 1918 Health premiums re- 
ported by Stock Companies totaled $12,763,481. The 
exact amount cannot be determined because many of 
the Companies have never divided their disability 
premium income, the Accident and Health premiums 
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being grouped together. These have been approx- 
imated, however, to total $7,741,386, which, added 
to the amount reported as Health premiums, gives 
us a total of $20,504,867. 

Then we have the Assessment Accident and Health 
Associations with a combined income for 1918 of 
$7,738,224, one-third of which, or $2,579,408, has 
been estimated to represent the Health part. This 
gives us a grand total of $23,084,275 in Health 
Premiums for 1918 from Stock and Assessment Com- 
panies—a volume of business certainly large enough 
to demand more thoughtful consideration on the part 
of our underwriters than it has yet received. The 
need of Health and Sickness Insurance is apparent 
to all. It is a source of loss which has ever been, 
and always will be, with us; like taxation and death, 
sickness is sure to come. Yet notwithstanding its start 
of sixteen years ahead of Accident Insurance, the 
latter branch of insurance produced an estimated 
premium income of $34,860,268 in 1918, after deduct: 
ing as we should the Health part of disability premiums 
ordinarily credited to Accident income, 

The first Health policy, it is said, insured against 
five diseases, and the contract was so limited it was 
about impossible for the insured to recover any 
indemnity. The number of diseases was gradually 
extended until finally the Health policy covered all 
sickness according to the circular matter from which 
the public judged what it was getting. The policy, 
however, was, and is still in many cases, full of 
restrictions so that the policyholder, instead of receiv: 
ing the weekly indemnity when disabled, that he was 
led to believe he would receive, finds that he cat 
draw indemnity only for the period after the first 
seven days that he was confined to the house and 
received constant medical attention. If his «doctor 
ordered him out into the fresh air to aid recupera 
tion he suffered the loss of one-half or all of his 
weekly indemnity thereafter payable. 

Viewed from the standpoint of the policyholder. 
and we must regard his viewpoint as well as our owl, 
it is easy to see that such kinds of Health Insurance 
Such policies must 
who 


fall far short of the expected. 
surely breed dissatisfaction and cause the public. 
are ignorant on insurance matters—and the majority 
of the people fall within that class—to lose faith m 
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not only Health Insurance, but all kinds of insur- 
ance. 

Now as to the seventy-two years’ experience in 
health underwriting what have we accomplished? | 
fail to see anything gained. It looks like a Titanic 
wreck—everything gone, a total loss. We are all sure 
that Health Insurance as a whole was underwritten 
at a loss for several years prior to the influenza 
pandemic, when its unpopularity was more pronounced; 
and just how great the Health loss from the in- 
fluenza will be, cannot be fully determined, unless all 
companies carefully tabulate their experience and 
report it to some Bureau or place where it can be 
collated. 

When we take into consideration, as we must, the 
underwriting, which takes about 48 per cent. of the 
premiums, we find that for the six months of the 
pandemic our Health losses and expenses incurred 
to premiums earned was 17 per cent; in other words, 
for every dollar received we paid out $1.70, One 
would naturally think that this heavy Health loss 
coming on top of five years’ unfavorable Health ex- 
perience would be a sufficient’ eye-opener for all the 
Companies interested to get together and take im- 
mediate steps to increase Health rates. It remained, 
however, for the Companies which realized the serious- 
ness of the situation to take independent action and 
What little ,promise of immediate improvement is 
visible to-day can be credited to such individual Com- 
panies, and not to any concerted co-operation on the 
part of all Companies, 

The Company I have the honor to represent. in- 
creased its Health premiums ten per cent. and if that 
‘loes hot give us an adequate premium they will be 
turther increased irrespective of what other Com- 
panies may do. 

If it is a choice continuing to underwrite Health 
Insurance at a loss through an inadequate premium, 


or not getting the business by charging an adequate 


HANG; we choose the latter course. 

Che principal trouble in Health underwriting is 
that there is little dependable scientific data upon 
which to base rates by occupations and ages. The 
idea of charging a flat Health rate for all ages and 
Secupational exposures would seem absurd to even the 
layman, This question will never be settled right 
until we pool our experience and devise a means of 
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tabulating it which will permit of some definite con- 
clusions. In this connection I want to suggest that 
no more time be lost, and that before these meet- 
ings come to a close we take the necessary steps to 
make the Standard Manual Committee, or some new 
Bureau, a clearing house through which the combined 
Accident and Health experience of all its members 
can be assembled for the benefit of its membership. 


FIDELITY AND SURETY 

The results in the Fidelity and Surety field for 1918 
were highly satisfactory. The premium income in- 
creased to $30,767,913 for this year. The underwrit- 
ing profit of thirty-five Companies engaged in this 
business was $4,537,521, not so favorable by six per 
cent, as the year before, when the profit was $5,638,- 
566, but so large in comparison with other branches of 
insurance that the Fidelity and Surety underwriters 
stand before us as the leaders in scientific under- 
writing. 

This shows that with the increase in premiums there 
has also come an increase in losses. This was largely 
due to the unfavorable experience on Contract Bonds, 
the underwriting of which under present conditions 
is unusually hazardous. The war has brought changed 
conditions in the financial status of individuals, firms, 
and corporations, and in consequence former records 
are unreliable as a guide in present underwriting. 


AUTOMOBILE DAMAGE 
The experience of the forty Companies writing 
Automobile and Teams Property Damage was not so 
favorable in 1918 as the year before, although the 
volume of business increased. The two per cent. 
underwriting profit of 1917 was turned into a four 
per cent. underwriting loss. Both the acquisition cost 
and management expenses decreased in ratio to 
premiums, but the loss ratio jumped from 41.3 per 
cent to 49.8 per cent. It is thus evident that either a 
decrease in benefits or an increase in premiums will 
b necessary to put this branch of insurance in the 
proper column. 
BURGLARY AND THErl 
Burglary and Theft lines showed a satisfactory in- 
crease in premium income in 1918, although the 
average of forty Companies showed an underwriting 
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loss of $79,609. 


Fortunately the rates were in- 
creased in the early part of 1918, which, as the ex- 


perience shows, was a wise precautionary step. The 
police forces being active on account of the draft and 
on other tasks chargeable to the war, contributed to 
the large increase in burglaries. Bank burglaries were 
numerous even in the large cities, while the number 
of hold-ups and store robberies also materially con- 
tributed to the loss item. The influx of companies 
into the Burglary Insurance field was particularly 
noticeable. Against sixteen Companies in 1917 we 
had forty in 1918, 


PLATE GLASS 

All of the thirty-five Companies writing Plate Glass 
insurance had a particularly hard year. Between the 
heavy losses due to explosions in or near plants 
handling Government work, the increased cost of plate 
glass, and the extra overhead expense shared by other 
lines, the Plate Glass Companies suffered a large loss. 

Each of the Companies showed an underwriting loss 
aggregating a total of $1,032,530, or 13.5% of the 
premium income of $7,625,721. The only bright spot 
in this situation is that the rating conditions have been 
improving speedily as a result of the advisory rating 
bureau, established by the several Companies, and 
only recently a new schedule of rates has been put 
into effect, which, with t..e improvement in general 
conditions, should eventually bring about an under- 
writing profit. 


STATE INSURANCE. 

The world of finance has two great divisions, bank- 
ing and insurance. Each has its several functions 
to perform and both are essential to the prosperity of 
a nation and its citizens. Insurance, however, bids 
fair to outrank banking in invested assets and as a 
guarantor of obligations, if, like banking, insurance 
can be left in the hands of private initiative, and not 
become a part of the business of our Federal or State 
Governments. 

If we have one duty to perform greater than an- 
other, it is to turn the tide of public opinion against 
all kinds of Federal and State insurance schemes. 
It seems to me that the present time is the most 
opportune to strike the death blow. The public mind 
is more receptive toward insurance. The Govern- 








Fire Insurance 


ment’s recognition of insurance as the best means 
of protection against the pecuniary loss following 
death and disability, and the payment of millions of 
dollars to the beneficiaries of the thousands of people 
who died during the influenza pandemic, has cleared 
the atmosphere of much of the old time prejudice in 
the minds of many toward insurance. The one proof 
of this is seen in the tremendous increase in the 
volume of Life Insurance written by all companies 
this year. 

These two factors have kindled a more kindly feel- 
ing toward insurance, and if we are to take advantage 
of the present opportunity to further foster the 
growth of a favorable public opinion’ toward the in- 
surance business as conducted by the Insurance Com- 
panies—and it is only by this means, in my opinion, 
that we can keep the Government Insurance specter 
buried—it behooves the Insurance fraternity as a 
whole to labor diligently. 

It is a great mistake for any Insurance Company 
to issue limited forms of policies easily capable of 
misinterpretation and misunderstandings on the part 
of the policyholder. The public wants complete pro- 
tection and prefers to pay a fair price to get it. 
When it comes to a limited policy it is classed as a 
poor article, dear at any price, and if the public under- 
stood the limitations very little such insurance could 
be sold. 

The reason why Life Insurance stands to-day on 
its present high plane is that the Life Insurance policy 
for years has been what might properly be considered 
as an unconditional contract to pay a certain sum of 
money on the death of the insured, When the insured 
dies the beneficiary receives the proceds of the policy. 
It is only the very exceptional case where fraud 
necessitates denial of liability and litigation. You 
can readily picture how very different Life Insurance 
would be regarded if the policy only covered deaths 
resulting from certain causes or occurring under 
varying conditions. What is true in this respect of 
Life Insurance is true, without exception, of all kinds 
of insurance. 

There are three other subjects near to us all to 
which I wish to make brief reference: Taxation, 
Federal Supervision and Uniform Insurance Laws. 

The man possessed of the good judgment and fore- 
sight to put his contribution of money in together 
with that of thousands of others to insure against 
loss, whether it be death, fire, accident, disease, 
burglary, or any of the other contingencies beyond 
his power to control, is practicing thrift to even a 
greater measure than the man who puts his money 
in a savings bank, and until the taxation of Insur- 
ance business is reduced to that of the Savings Bank 
we shall not be receiving fair treatment. To tax 
thrift, as exemplified by insurance, is entirely wrong. 

We are nearly all agreed that Federal Supervision 
will not prove the necessary panacea for our ills. 
While our National Banks can prosper under Federal 
Supervision, in spite of their interstate business, 
which may not approach the complexities of the in- 
surance business, yet it seems that certain insurance 
companies could secure no adequate relief from its 
many vexatious problems by Federal Supervision and 
its bureaucratic methods and the dangers of insurance 
being dragged into national politics. 

After the reading of the president’s paper, 
Mr. Holland, president of the Royal Indemnity 
Company, moved a vote of thanks for the unusu- 
ally interesting address thus delivered by the 
president, Mr. Lott took exception to a state- 
ment in the address to the effect that he work- 
men’s compensation laws had been passed be- 
cause of the dissatisfaction of the public with 
the manner in which the accident insurance 
companies had conducted the employers’ liabil- 
ity business. Mr. Lott pointed out that such 
dissatisfaction emanated from the employers’ 
liability laws themselves, the practices of the 
companies having been in compliance with the 
law. Mr. Childs agreed to omit that passage 
from his paper, and thereupon the conventon 
passed Mr, Holland’s motion. 

The resolutions submitted by the Agents As- 
sociation to the Companies Association regard- 
ing anti-rebating and incorporated agency com- 
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panies were called up and elicited very con- 
siderable discussion by the convention. 

Mr. Holland, after making some comments 
on the contents of the resolution, moved that 
the Companies Association go on record to 
the effect that the Agents Association’s com- 
munication has been received with interest by 
the Companies Association, which notes with 
pleasure that a copy will be sent to each com- 
pany, which will in time communicate with the 
Agents Association. 

Mr. Lott offered an amendment to the effect 
that the convention endorse the resolution sub- 
mitted by the Agents Association, Some dis- 
cussion followed, which resulted in Mr. Holland 
accepting Mr. Lott’s amendment, whereupon 
Williams BroSmith made the point that there 
are a number of agency incorporated associa- 
tions giving business to the various companies, 
and he had no doubt that some policyholders 
connected with such other incorporated agency 
companies received the benefits of their trans- 
actions, which tended to reduce the insurance 
cost. 

Norman R. Moray, vice-president of the Hart- 
ford Accident and Indemnity Company, re- 
marked that he doubted if it would be wise for 
the companies to discountenance an organiza- 
tion that might try to get better rates, but he 
did not like to see the companies in open meet- 
ing considering a suggesion of rebating in the 
connection in which reference is made to it 
in the resolution. ‘‘All that part of the resolu- 
tion respecting the diverting of commissions I 
commend, but that part which says certain 
people are going to place their business through 
certain channels, I think that has nothing to do 
with our business.” 

Mr. Moray moved that the resolutions be re- 
ferred to a conference committee of four be- 
tween the Companies Association and _ the 
Agents Association. 

Mr. Mooney, of the A#tna Life, asked if Mr. 
Holland and Mr, Lott would accept as an 
amendment that a special committee of four 
be appointed and have these resolutions re- 
ferred to it. Mr. Mooney thought this matter 
ought to be threshed right out, and Mr. Lott 
accepted his suggestion and thought it would 
be well to have such a committee immediately 
confer with the Agents Association. 

Mr. Moray’s amendment not having been 
seconded, the chair, putting Mr. Mooney’s 
amendment for the appointment of a special 
committee for vote of the meeting, the amend- 
ment was declared defeated. 

This was followed by a few remarks by Mr. 
Holland, who judiciously pointed out that it 
would be just as well for the Companies Asso- 
ciation to go on record to the effect that the 
Agents Association’s resolutions have been re- 
ceived with interest by the Companies Associa- 
tion, which notes with pleasure that a copy 
will be sent out to each company, which will 
in time communicate with the Agents Asso- 
ciation, and that the Companies Association 
hereby endorses the action of the Agents 
Association. Mr. Holland’s motion, as amended 
by Mr, Lott, was then adopted by the associa- 
tion, with a further proviso that a copy of the 
resolutions be sent to the Agents Association, 
and a copy mailed to each member of the Com- 
panies Association. 

Letters from certain officials in Buffalo sug- 
gesting that the next convention be held in 
that city, were referred to the execuive com- 
mittee. 

The nominating committee, composed of 
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Messrs. Lott, Holland and Parker, reported the 
following nominations: 

President: Arthur E. Childs, president, Col- 
umbian National Life; Vice-President: Norman 
R. Moray, vice-president and manager, Hart- 
ford Accident & Indemnity Company. 

Secretary—F. Robertson Jones. 

Executive Committee—C. H. Neely (chair- 
man), William BroSmith, H. G. B. Alexander, 
Charles S. Blake, William B. Joyce. 

Committee on Blanks—Benedict DX Flynn 
(chairman), C. H. Remington, George D. Moore, 

Committe of Four to Confer with the Com- 

mittee of Four of the National Association of 
Casualty and Surety Agents—Louis F. Butler 
(chairman), John T. Stone, Edson S. Lott, C. 
H. Holland. 
. McNeill Medal Committee—G. Leonard Mc- 
Neill (chairman), W. G, Curtis, Denford M. 
Baker. 

On motion the convention then adjourned. 





First Reinsurance Sold 

The First Reinsurance Company went under 
the hammer for the second time at Hartford 
last week, the sale being conducted by F. P. 
Garvan, Alien Property Custodian of New York. 
The successful bidders were Richter & Co. 
of Hartford and Potter Brothers & Co. of New 
York, who in their own words will combine to 
make the First Reinsurance ‘an all-American 
company, and the largest reinsurance company 
in America.” 

The amount paid for the 4505 shares was 
$610,000, which is $175,000 less than that bid by 
Goodwin Beach, the first purchaser, who was 
required to return the property on a technical 
point. The second highest bidder was Presi- 
dent Morgan G. Bulkeley of the tna, who 
withdrew at $600,000. 


New Fire Company for Washington, D. C. 

Local business men are now engaged in the 
formation of a new fire insurance company, 
which will be known as the Washington Insur- 
ance Company, and which is to be incorporated 
under the laws of the District of Columbia. The 
company is to start business with a capital of 
$100,000 and $10,000 surplus, the plan being to 
increase the capital later to $200,000, with 
$20,000 surplus. Shares are now being offered 
for sale at $11 each, the par value of the stock 
being $10, and the additional dollar being ap- 
plied to the surplus fund. Of the $100,000 stock 
to be sold, $55,000 already has been subscribed, 
it is stated. 

George R. Repetti, a prominent real estate 
dealer, will be the first president of the new 
concern, the other officers being John C. Yost, 
first vice-president; James A. Donohoe, second 
vice-president, and Walter H. Marlow, Jr., at- 
torney. The board of trustees, in addition to 
the above, will include Lewis Flemer, Morris 
E. Marlow, Joseph | A. Herbert, Jr., Maurice 
Otterback, Guy T. Steuart Hubert Newsom, 
Alexander McKenzie, W. P. Malone, Clarence 
F. Donohoe, Michael A. Weller, Charles A. 
Carry and Louis Hartig. 


Nippon Fire Admitted to Texas 

The Nippon Fire Insurance Company of Toky9, 
Japan, has been granted a license to do busi- 
ness in Texas by the State Department of In- 
surance and Banking. This is a new company 
for Texas, and has deposited with the Com- 
missioner of Insurance of New York $221,000. 
The company has also a surplus of $589,100 over 
all liabilities. 
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September 25, 1919 


UNFAIR COMPETITION 





National Association at White Sulphur 
Springs Discusses Questionable 


Methods 





DEMAND FAIR PLAY 





Advertisement by American Mutual Liability Com- 
pany Deemed Objectionable 


After the opening guns of the National Asso- 
ciation of Casualty and Surety Agents, which 
convened at White Sulphur Springs last 
Wednesday, had been trained on the Con- 
tractors’ Service Bureau, an organization which 
was accused of conducting a business, the na- 
ture of which bordered on the illegitimate, 
another case demonstrative of unfair com- 
petition, this time on the part of the mutual 
and reciprocal companies, was brought to the 
attention of the meeting. 

N. S. Riviere of Pittsburgh displayed a full- 
page advertisement in ‘‘The Saturday Evening 
Post” inserted by the American Mutual Liabil- 
ity Company captioned, ‘‘How the Carter’s Ink 
Company Saved $3562!’ The ad asserted that 
the American Mutual had ‘‘neither stock nor 
stockholders: no commissions paid to anyone; 
every employee from President down receives a 
salary.’’ 

Mr. Rivere read copies of letters which he 
had written to the Carter Ink Company, and 
the Yale and Towne Manufacturing Company, 
protesting vigorously against permission being 
given to the American Mutual to use their 
names in connection with advertising that was 
deemed questionable. 

In order to deal with any similar cases which 
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may arise in the future, a committee of six was 
nominated; composed as follows: 

Wallace M. Reid, of Pittsburgh; Wade Fet- 
zer, of Chicago; C. J. Kehoe, of St. Louis, F. 
B. Ayer, of Cleveland, and A. H. Knoll, of 
Buffalo, . 

The Emmet ruling on workmen’s compensation 
acquisition cost, which limits agents’ commis- 
sions to ten per cent, was brought into the 
discussion by George D. Webb, chairman of the 
executive committee, who stated that “acquisi- 
tion cost’? was a misinterpretation of the ac- 
tual meaning. Agents who endeavored to com- 
ply with the ruling lost a good share of their 
commissions, Following this talk O. G. Strong 
of Cleveland informed the association that .in 
parts of the country automobile owners 
were banding together to handle their own in- 
surance, generally through the secretary of 
their automobile club. The best method for pre- 
venting the spreading of this custom, he said, 
was for the agents to join the clubs, become 
prominent in their organization, and then to 
use the influence gained to divert the practice 
of relying on mutual insurance. 

All officers of the association were re-elected 
with the exception of N. C. Spencer of Buf- 
falo, who said he was unable to continue to 
act on the executive committee. The present 
roster of officers follows: 

President, W. G. Wilson, Cleveland; vice- 
presidents, George A. Gilbert, Chicago; John 
Kavanaugh. Rochester, and George W. Carter, 
Detroit; secretary-treasurer, Philip B. Shillito, 
Chicago; executive committee. George D. Webb, 
Chicago, chairman; Wade Fetzer, Chicago; C. 
H. Hood, Minneapolis; T. F. Daly, Denver; W. 
E. Harington, Atlanta; R. J. Dunkle, Boston; 
Wallace M. Reid, Pittsburg; Philip S. Powers, 
Richmond; C. J. Kehoe, St. Louis. 
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OMAHA LIFE CONVENTION 


President E. G. Simmons Reviews Events 
of Past Twelve Months 








LEGAL SECTION ALSO IN SESSION 





Addresses Delivered by Dr. Henry Wireman Cook 
and H. W. B. Buttolph 
[The addresses of Allen Hollis and William 
Brosmith before the legal section of the Amer- 
ican Life Convention will be found in the Life 
Insurance Section of this issue of THE SPEC- 
TATOR. ] 


The American Life Convention began its 
three-day session at Omaha, Neb., on Septem- 
ber 24, being preceded by the meeting of the 
legal section of the convention which is made 
up of the counsel of the various companies. 

At the morning session on the opening day 
E. G. Simmons, vice-president and general 
manager of the Pan-American Life, of New 
Orleans, as president ‘of the convention, out- 
lined the events of the past year, which, he 
pointed out, constitute an epoch in the history 
of American life insurance. Not only have we 
had to deal with the current problems that 
naturally arise in the general course of busi- 
ness, he said, not alone have the problems of 
reconstruction and readjustment following the 
termination of the war been before us, but we 
have experienced the most devastating plague 
that ever visited the American continent, The 
institution of life insurance has been tried with 
fire, but our companies have emerged unscathed, 
and again the great protector of the American 
home—life insurance—has demonstrated its 
right to first place in the minds and in the 
hearts of the millions it serves, Detailing the 
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helpfulness to life insurance of the American 
Life Convention, Mr. Simmons said: 


Not only has this institution resulted in- a closer 
relation of the companies that compose its member- 
ship, but the broadening of its service in many ways 
has proved its intrinsic value. One of the principles 
of this organization has been the preliminary term 
method of policy valuation, and the strength and 
soundness of its position on the subject have been 
amply demonstrated during the past fifteen years. 
In 1906, only two States recognized the preliminary 
term method of valuation, and, strange as it may 
seem, one of thesé States was Massachusetts, which 
in 1899 enacted a law by which the assessment com- 
panies desiring to become old-line companies should 
value their policies on a ‘fone year term basis.” 
This act, however, if I am correctly informed, was 
rescinded some years later. The principle of pre- 
liminary term is to-day recognized by every actuary 
of prominence in the country, by the American Bar 
Association, and, with but few exceptions, it has 
been written into the law of every State in the Union. 
t is also recognized, in fact, by practically every legal 
not excepting those 
companies organized and operating under the laws 


reserve company in America 





of States which provide for the level premium valua- 
tion method. 

The laws of the State of New York specifically 
recognize the fact that, under the level premium 
method of valuation, the company is unable to pay 
the cost of writing new business out of the loading 
of the first premium. Under Article 97 of the New 
York law, the limit of expense chargeable for paying 
first year expenses is the loading of the first premium 
plus the mortality savings of the first five years. 
If a company could wait for five years, it would then 
have available this money out of the premiums on 
policies written; but, as this is not available, the com- 
pany must borrow this sum from the surplus earned 
hy other policies already on the books to be repaid to 
the general fund each year as these mortality savings 
accrue. Thus we see an endless chain of borrowing 
and repaying. 

The full preliminary term method, on the other 
hand, definitely charges all first year expense to the 
first year premium, and leaves only, on the ordinary 
life plan, the cost of carrying the protection for the 
first year to be taken out of the premium in addition 
to the expense. In 1906, at the first meeting of this 
convention, the following resolution was adopted: 

We believe the new business written each year 
should pay the cost of procuring the same, and be no 
direct or indirect charge on the old business for 
either the cost of procuring it or for the reserve 
thereon. We, therefore, favor the first year term 


method of valuation, both in theory and practice, and 
submit that it is safe, sound and scientific. 


In my opinion, at no time are controversies help- 


ful, and at this time, when all companies are work- , 


ing in a spirit of closer harmony then ever before, it 
is unfortunate that a question of this character 
should present itself. It is, however, a matter that 
strikes at the very fundamentals of our business, 
and the issue cannot be avoimed.* This matter will 
come before you at this meeting and I trust that this 
organization will unanimously resolve to uphold this 
one great principle that so vitally affects every com- 
pany in the American Life Convention. 

A constantly menacing problem that confronts not 
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only the companies composing this convention, )but 
ail life insurance companies, is that of taxation, and 
the fravity of the situation is one that cannot be 
overestimated. Much of the,time of your officials 
during the past year has been given to the question 
of Federal taxation. A number of visits have been 
made to Washington, where this matter was dis- 
cussed with members of the Ways and Means Com- 
mittee. A number of conferences with representatives 
of the Association of Life Insurance [lresidents, 
officials of several of the large Eastern companies, 
and Treasury Department tax experts were hela, 
with the result that an amendment to the Revenue 
Bill was prepared, which was unanimously endorsed 
by the two great organizations of life insurance com- 
panies through their executive committees. 


ALABAMA AS AN INSTANCE 

In the matter of State taxation, too, questions have 
arisen of the very gravest importance to this mem- 
bership. A few weeks ago there was introduced in 
the Alabama Legislature a bill designed to increase 
the revenue of the State through taxation. In the 
measure as originally drawn, life insurance was placed 
in the same general category as other businesses con- 
Through the 
etiorts, however, of representatives of the American 


ducted within that Commonwealth. 


Life Convention, the Association of Life Insurance 
Presidents, and the National Association of Life 
Underwriters, amendments ielieving life insurance 
from this additional burden were prepared, and at 
this writing it looks as if they will be made a_ part 
of the bill. I simply refer to this, however, because 
it shows the signs of the times, It demonstraies, 
with the constantly increasing need of additional taxa- 
tion, unless the taxing authorities are properly edu- 
cated as to the true character of our business. 

‘Lhe public believes in the soundness of American 
life insurance, and if properly informed would, 
| believe, back us to the limit in an open, honest 
endeavor to put life insurance, from the,standpoint of 
taxation, where it belongs. 1 do not believe an ad- 
dress on insurance taxation has been delivered in the 
last decade that has not referred in some way to the 
need of direct action by the people, if we are to be 
relieved of excessive and burdensome taxation, but 
for some reason, beyond my understanding, the co- 
operation of our associates in the business—the policy- 
holders—has never been invoked. Education of the 
public—education of our field representatives—and 
education of the men we send to Congress and to our 
State Legislatures on matters relating to insurance, 
are absolutely necessary if we are to have our interests 
propeily considered and protected. 

If my message to you conveys but one thought 
let it be that of education. The time is rapidly passing 
when men will be permitted to take up a rate book 
and a few applications and solicit insurance. This 
is the day when progressive companies are educating 
the men they send out to represent their institutions; 
but gentlemen, in my opinion, the education of life 
insurance men is still in its infancy. The day is 
coming, and coming very soon, when every great 
American college teaching the various profess:ons 
will have a complete course in life imsurance. That 
this plan is not only contemplated but being put into 
actual effect is demonstrated by the establishment of 
a life insurance school in connection with the Carnegie 
Institute of Technology in Pittsburgh—the first real 
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life insurance school established in America. 
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The meeting at Omaha this week of the legal 
section of the American Life Convention was 
marked by an instructive address from Dr. 
Henry Wireman Cook, vice-president and medi- 
cal director, Northwestern National Life, Min- 
neapolis, Minnesota, on the Relation of the 
Medical Department to the Company. He said 
in part: 

The history of the development of the business of 
life insurance shows that the technical and_ pro- 
fessional elements were first merely associated in a 
consultant or advisory capacity—the legal, mathe- 
matical and medical—but soon came to occupy 
recognized and integral part. This development is 
often repeated in the individual company — starting 
with merely a_ skeleton organization, in most part 
agency and accounting, the professional and_ technical 
elements are soon found so vital and so intimately 
concerned with each step of progress that they are 
made definite whole-time departments and from then 
on should assume their normal place in guiding the 
development of the company. 

It is in questions concerning the relation of the de- 
partments to each other and the company as a whole 
that we are now interested, and therefore, with a full 
appreciation of the essential part the legal opinion, 
statistical evidence, salesmanship, and business es 
pediency play in the conduct, both of the medical de- 
partment and the company as a whole, I venture a 
brief discussion of some possible and profitable func- 
tions of the medical department beside its primary 
one of technical medical decisions, 


EXCHANGE OF IDEAS 
Between the medical and the actuarial departments 
particularly, there must be constant and cordial ex- 
change of ideas and information. The clinician and 
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the mathematician regard a risk from different view- 
points, the medical man tending to emphasise the in- 
dividual characteristics, the statistician insisting upoa 
a ruling based on a more or less arbitrary classifica- 
tion of the risk according to one or more. specific 
feature or impairment. These two viewpoints must 
be correlated in each correct decision. .\s each pro- 
fessional man becomes also an insurance official, the 
one a medical director, the other an actuary, they 
find no difficulty in reaching a compromise and a 
mutually intelligible position. 

Public opinion, after half a century, is beginning to 
realize the truth expressed in Gladstone’s aphorism 
“In the health of the people lies the strength of the 


’ 


nation.’ Individual and public health are obtaining 


interest and = attention. \ life insurance company 
should stand as a_ practical and potent exponent of 
methods of preserving health and _ prolonging life. 
This is not only “good business,’ but it is a social 
obligation incurred through the exceptional oppor- 
tunties in this direction offered to life insurance com- 
panies. The organization contains within itself medical 
anu statistical knowledge bearing upon disease and 
its prevention, and has exceptional opportunities for 
publicity on such subjects through the agency force 
and the policyholders. 

Profiting, not by sickness, as does the medical pro- 
fession, but by health and longevity, with the addi- 
tional weight which successful business enterprise 
always carries, life insurance companies can sell the 
principles of health hygiene to the public from a more 
advantageous standpoint than can any other business 
or profession. Therefore the medical and_ the 
actuarial departments should be in sympathetic and 
understanding touch with all public health movements, 

The agency and policyholders’ magazines and cir- 
culars should contain advice from the medical depart- 
ment on questions of personal and public health. Life 
insurance agents necessarily obtain a smattering of 
meaical knowledge. It is the company’s responsibility, 
through the medical department, to see that they can 
discuss intelligently and give sound advice on general 
health problems. 


THE DOCTOR AND THE AGENT 

Speaking of the Relation of the Medical to the 
Agency Department. Dr. Cook said: ‘ 

Ifere one’s ability, firmness, tact, resourcefulness, 
are tried, as I verily believe, in no other human rela- 
tionship—and this is but natural when we consider 
the apparent conflict of interest, and the seriousness 
of the issues involved. From tfe office point of view, 
the efficacy of the effort at a wise medical selection 
determines largely the profit to stockholders or, in 
a participating company, the dividend to policyholders, 
and, in fact, determine the ultimate solvency and 
persistence of the company. 

From the agent’s point of view, in the rejected 
case--which is the one he remembers—medical selec- 
tion has deprived him and his family of a large 
portion of their month’s income, for which he feels 
he has worked and planned faithfully. And let us 
make no mistake about it, it is hard work and a 


notable accomplishment to get that name on _ the 
dotted line. 

I said the difference in viewpoint simulated an 
apparent conflict of interest, for, of course, the con- 
flict is only apparent. The actual interest of each 
agent is identical with the interest of each official, 
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ana is in both cases—success for the company, in its 
largest and truest sense. You would be surprised, if 
you were not on the inside, to know that the very 
agent who at the moment of disappointment whole- 
heartedly curses medical selection and everything con- 
nected with it, is the very man who uses as_ his 
strongest argument the company’s low net cost, and 
waxes eloquent over the low mortality and careful 
selection. He knows perfectly well that he would 
not sell questionable protection to his friends and 
customers in a company which accepted drunkards, 
or underwrote heart and kidney cases at standard 
rates. But it is hard to be logical when you are 
going through the painful process of separation from 
a hundred dollar check. I often wonder that agents 
are as uniformaly loyal and decent about it as 
they are. 

The medical departmenut must recognize the vital 
part played by the agency force in the company’s 
growth and success. ‘The individual agent must be 
trained as a reasonable business associate, his evidence 
for reconsideration of decision carefully reviewed, 
and, above all, he must be made to realize that a case 
is declined only as a last recourse with a full appre- 
ciation on the part of the medical departmerit that 
only the accepted cases are profitable to the company, 
and that every rejected case means a financial loss. 

In order to be successful, the medical department 
must reach and influence the agency force in as direct 
a way as possible. The agency bulletin has no more 
important function—and yet one often neglected—than 
to advise the agent in helpfully co-operating with the 
company’s medical selection. A well-instructed and 
wise agent will eliminate a large proportion of un- 
desirable risks during the initial stages of the inter- 
view. The book of instructions should be as specific 
and detailed as practical, covering all of the more 
common impairments. 


MORAL HAZARD AGAIN 
This relationship is closely allied to one funda- 
mental legal principle, the safeguarding of expert 
opinion and testimony from improper and partial in- 
fluence. The legal department of the company, as 
no other, will realize that a witness or an expert is not 


valuable if he is prejudiced or subject to pressure 
which would alter or determine his attitude on the 
case. 

When three or four physicians are appointed on 
equal basis in a town, and the agent and the ap- 
plicant are privileged to employ any one of them, 
it should be obvious to anyone, as it is to a legally 
trained mind, that that physician will ultimately get 
all the examinations who passes the most cases, and 





that the physician who takes time and interest to dis- 
cover existing impairments will soon have no ap- 
plicants’ from that company to exercise his skill upon. 

I want to make myself plain that in this I do not 
imply or think that the agent is dishonest. The rules 
for selection are the responsibility of the company. 
not of the agent. He would be quixotic beyond 
normal expectation if he selected the physician who 
detained his applicant half an hour instead of ten 


minutes, who reported ‘ 


‘unimportant details,’ who 
was too inclined to discover albumin or heart murmur. 
If the company is satisfied to accept prejudiced testi- 
monies, can he be expected to insist on a technicality 
which will cost him a commission? This is a question 
which goes to the very root of the company’s success 


It is absolutely essential that the medical examiner 
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should be loyally. maintained irrespective of the 
agent’s or the applicant’s preference provided he is 
competent and reliable. A company wuich changes 
examiners on the agent’s or the applicant’s request 
or whim, except on sufficient and proven grounds ot 
undesirability, cannot expect loyal service from the 
vhysicians in its employ, and it will not obtain such 
service. 

Following Dr. Cook was an instructive ad- 
dress by H. W. B. Buttolph, actuary American 
Central Life of Indianapolis on the relation 
between the home office and its general counsel 
of which the following are passages: 


It has always seemed to me that the ideal situation 
would be attained if the general counsel of a life 
insurance company could be a well trained actuary, 
specializing in law, and the actuary an equally well 
trained lawyer, specializing in actuarial science. This 
ideal seeming impossible of realization, the next best 
thing would appear to be a full appreciation on the 
part of the actuary that he has not the broad legal 
view of questions possessed by the counsel and a like 
appreciation by the general counsel that the actuary 
sees things more clearly from the insurance point of 
view. As I have the honor to be addressing attorneys 
anu not actuaries, I shall refer particularly to this 
second phase of the matter. 

The frequent failure of the general counsel to get 
the insurance point of view is of most serious con- 
sequence in the case of suits over policy contracts. 
The preparation of these contracts always begins in 
the actuarial department and usually ends there, with 
the general counsel having in the meantime an oppor- 
tunity to offer criticisms and suggestions; but suits 
on policy contracts are too frequently handled by the 
legal department without any participation at all upon 
the part of the actuary other than perhaps being 
called to the witness stand to answer questions not 
previously discussed or so incorrectly worded that 
a correct, concise and intelligent reply is impossible. 

A brilliant attorney, general counsel for one of the 
smaller companies and frequently associate . counsel 
for one of the very largest companies, in conversation 
with me once severely criticised actuaries generally 
for their unwillingness to answer questions pro- 
pounded to them on the witness stand, as they were 
asked. That attorney lost the case, during the trial 
of which this criticism was voiced, apparently because 
the question of fraud upon which the case hung de- 
pended entirely upon actuarial matters, which he 
would not give his actuarial witness an opportunity 
to explain in an understandable way. 

There is so much ignorance upon the part of the 
general public with reference to the basic principles 
of life insurance and its correct terminology that it 
is not surprising if juries, courts and even the general 
counsel of life companies are somewhat tainted with 
it and the actuary pveing a technical expert should be 
given an opportunity to clear up some of the miscon- 
ceptions. Even in cases which apparently involve no 
acturial question, it would frequently help the judge 
or the jury to render a correct decision, if the in- 
surance point of view were properly presented. 

All of you will, I think, admit that companies do 
not ordinarily contest policy claims of any description, 
unless they are in the right. While admitting a certain 
amount of prejudice against the companies upon the 


part of courts and juries, yet the admission will also 
probably be made that the average court and jury 
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wish to render correct judgment. It would, there- 
fore, seem that the surest way to win such a case is 
to get clearly before the court the company’s position; 
that is, the insurance point of view. ‘To do this the 
attorney needs the closest co-operation of the actuary. 

Frequently a member of your profession is heard 
to say, ‘“‘Our case is settled by such and such a de- 
cision’ and a look of pity follows my innocent inquiry 
as to whether or not the decision in question was 
correct. Correct or not, it established a precedent 
and precedent must be revered and followed. Hence 
the present case should be settled on the best terms 
obtainable. 


JOINT CONVENTION DINNER 
Four Associations Meeting at White Sulphur 
Springs Foregather at the White 


One of the features of the combined conven- 
tions at White Sulphur Springs last week, 
which will probably stick in the memory of 
the guests who attended long after thoughts 
of the routine conferences have been blotted 
out was the joint convention dinner given at 
“The White” on Thursday evening at 8 o’clock. 

The excellence of the menu, the elaborate- 
ness of the appointments, and the atmosphere 
of good fellowship combined to make the ban- 
quet, which was the Ninth Annual for the 
Casualty and Surety Associations, an unquali- 
fied success in every particular. 

Presidents Arthur E, Childs, W. G. Wilson, 
J. H. Carney, and A. G. Dugan gave impromptu 
five-minute talks on subjects of current inter- 
est, each speaker intertwining a wealth of 
sparkling humor among the more serious of 
their remarks. 

International Claim Association Meeting 

The tenth annual convention of the Inter- 
national Claim Association was called to order 
at Old Point Comfort on Monday by the associa- 
tion’s president, James G. Madigan. One hun- 
dred and two companies, members of the asso- 
ciation, were represented by 140 delegates. 

H. S. Doncarlos of the Travelers Insurance 
Company, Dr, Judson S. Fisher of New York, 
Austin D. Reilly, assistant inspector of risks, 
Mutual Life Insurance Company; Chas. D. Nes- 
bitt and Leroy P, Gregory of the Reliance Life 
were the first day’s speakers. 

Several of the ex-presidents of the associa- 
tion delivered short addresses, J. J. Dorn, ex- 
ecutive superintendent of the United States 
Cacsualty, paying a tribute to the late W. De 
M. Hooper, the father of the association. 

F, Robertson Jones, secretary of the Work- 
men’s Compensation Publicity Bureau, who at- 
tended the first meeting of the association for 
the Fidelity and Casualty Company; D. G. 
Luckett, of the United States Casualty Com- 
pany, and Edson §. Lott, president of the last 
named company, who made an address on Tues- 
day, were among the others present. 
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NEW YORK SURVEYS 

Strike Insurance.—The flurry, as it may 
be called, which has taken place in this form 
of insurance does not mean by any means that 
it will prove to be a permanently big addition 
to the insurance income. After the most is 
said and done it must be remembered that the 
times now are very unique, so far as this form 
of insurance is concerned. It should be com- 
pared to war risk insurance during the period 
of the late war, and we all know what hap- 
pened last fall to war risk insurance beginning 
with November 11. Until this form of in- 
surance has been tested and shows a strong 
demand during normal peace times it will not 
do to jump to the conclusion that it will be- 
come a permanent income producer of large 
volume. 

Another Sprinkler Exposure Loss.— 
While there was no direct insurance involved, 
so far as the large oil plant itself was con- 
cerned, in the big Brooklyn fire of some two 
weeks ago, nevertheless the exposure losses 
will, of necessity, be of some moment. One 
sprinklered risk was destroyed, and will, to 
insurance, probably be a total loss. This is 
only another emphasis of the fact that you 
cannot attack a sprinklered risk with a broad 
volume of heat from an exposing fire without 
serious results. In other words, even sprink- 
lered risks must pay some premium in order 
to cover their losses. 








The Insurance Society.—The executive 
committee of the Insurance Society held a 
meeting this week for the purpose of finally 
putting into shape the extensive programme 
outlined for the coming year. With sixty 
straight instructional lectures provided, in ad- 
dition to two big meetings with dinner, and 
some other work, it is evident that the Society 
has a busy time in front of it. It is, however, 
in a good, healty condition and never was bet- 
ter supported than at the present time. 


Fire Underwriters Uniformity Associa- 
tion.—The annual report (being the twelfth) 
covering the meeting held at Ottawa on May 
5, this year, reached the Street this week. This 
little association, as it might be called, has 
done most excellent work. So, at least, is the 
judgment of those who are in touch with it. 

The Insurance Institute.—Unless all signs 
fail the annual conference of the Insurance 
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Institute of America will be held in New York 
city on October 28. That day is chosen be- 
cause it is the one on which the Insurance So- 
ciety will hold its big fall opening and the 
delegates to the conference can be the guests 
of the society. The conference will probably 
continue for two days, the 28th and 29th, and 
it is the hope of those who have been inter- 
ested in this work for some ten years that a 
decided advance may be made in regard to the 
enlistment of the support of the executive 
officers in the matter. A great deal of pre- 
liminary work has been done and many en- 
couraging letters have been received. The 
question remains now of producing the goods 
in the market place. 


BOSTON AND VICINITY 

Importers and Exporters Expanding.— 
The Importers and Exporters Insurance Com- 
pany of New York, admitted recently to do a 
fire business in Massachusetts, has appointed 
Hollis, Perrin & Co. agents. 

New Rules in Full Force Next Month.— 
Circulars from the New England Exchange 
announce that September business may be 
written under either new or old rules, for 
delays prevented getting out all the new forms 
and clauses. October business must be written 
tc conform with the new rules. 


CHICAGO AND THE WEST 

Fiftieth Meeting of Northwestern Under- 
writers.—The programme for the fiftieth 
annual meeting of the Fire Underwriters Asso- 
ciation of the Northwest, which will be held 
at the Congress hotel in Chicago, October I 
and 2, foreshadows an unusually interesting 
meeting. The annual address will be delivered 
by W. H. Stevens, president of the Agri- 
cultural Insurance Company, Watertown, N. Y. 
Col. George E. Leach, formerly State agent 
of the Norwich Union in Minnesota and Da- 
kotas, and who served two years in [‘rance 
with distinction, will relate the “Reminiscences 
of a Soldier Special Agent. Elliott Middleton, 
assistant manager of the Western Actuarial 
3ureau, will discuss “Use and Occupancy,” 
and its relation to present conditions. [red 
J. Sauter, president of the Western Automo- 
bile Underwriters Conference, will speak on 
automobile insurance and its relation to fire 
insurance. Frederick Richardson, United 
States manager of the General Accident and 
president of the Insurance Institute of Am- 
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erica, will give “Observation on the Insurance 
Profession.” Douglas Malloch, president of 
the American Press Humorists, will tell of 
“Some Sinners I Have Met.” Governor Low- 
den will speak at the afternoon session of the 
second day. Several candidates are already 
in the field for the presidency of the associa- 
tion, and a lively campaign is being carried on 
by their friends. 
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FIRE PREVENTION DAY 


Annual Campaign Against Fire Loss to 
Be More Intensive 








NEW PREVENT.ON SOCIET:ES ORGANIZE 





Chicago Will “Watch Her Step” on October 9— 
Western Communities Making Progress 


Some interesting suggestions are being made 
for observance of Fire Prevention Day. The 
Chicago Association of Commerce, which has 
charge of the observance in that city, is call- 
ing upon the public to make October 9 a no-fire 
day in order to demonstrate what can be done 
by showing special care as regards fire hazards. 
In several cities where the fire protection has 
been withdrawn temporarily because of strikes, 
or the breaking down of the pumps, the number 
of fires was remarkably reduced, because the 
public realized the emergency and took no 
chances. Another suggestion, which has been 
urged upon the newly organized conservation 
and fire prevention associations, is that Octo- 
ber 9, Fire Prevention Day, be set aside for 
organizing local fire prevention committees in 
every community. 

Following is a specimen of the Procla- 
mations being used by the State authorities to 
further the observance of Fire Prevention Day: 


WHEREAS, the fire waste in Tennesee 
amounts to several million dollars annually, 
resulting in the complete destruction of valu- 
able property and the consequent reduction 
of the sum total of the wealth of the State; and 

WHEREAS, the fire insurance companies do- 
ing business in Tennessee have voluntarily 
sought the aid of the State Government to 
reduce the fire losses of the State and as- 
sumed the burden of the department of fire 
prevention: and 

WHEREAS, this department is actively en- 
gaged in a campaign of education in which it 
is necessary to enlist the entire business public: 

NOW, THEREFORE, I, A. H. Roberts, Gov- 
ernor of the State of Tennessee, in furtherance 
of the efforts of the Fire Prevention Depart- 
ment of the State, do hereby call upon all the 
people to observe Thursday, October 9, 1919, 
as Fire Prevention Day, on which day they are 
respectfully requested to clean up their prem- 
ises and take such steps as may be necessary 
to prevent the destruction of their property 
by fire. 

In testimony whereof, I have hereunto set 
my hand and caused the Great Seal of the 
State of Tennessee to be affixed at the capitol 
at Nashville on this September 10, 1919. 

(Signed) A. H. ROBERTS, 
Governor. 

Ike B. Stevens, Secretary of State. 

The Conservation Fire Prevention Associa- 
tion of Missouri has just been organized in 
Kansas City, following the formal dissolution 
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of the two bodies which had previously been 
covering the field. The Missouri Fire Pre- 
vention Association had been working well for 
nearly twenty years; it yielded somewhat, as 
its members three years ago became active in 
the newly organized Conservation Association. 
Officers of the new body are: Earl W. Thomas, 
Queen, president; Ed. M. Schoen, Atlas, vice- 
president; Edwin Weinfurth, Dubuque Fire 
and Marine, Secretary-treasurer. 

The Kansas City Division of the National 
Safety Council is inaugurating a permanent 
safety programme in Kansas City, with a paid 
director, L. J. Smyth, and a public safety com- 
mittee including about thirty of the leading 
citizens. The programme is largely educa- 
tional, aiming to teach the public the hazards 
and the manner in which the public itself can 
reduce accidents and save themselves from 
harm, The industrial phase of the programme 
will include a school for safety supervisors, a 
series of meetings for firemen, and committees 
to assist employers in organizing safety work 
in their institutions, whether manufacturing 
or commercial. 

During the week of the Minnesota State Fire 
College (a school of instruction for firemen con- 
ducted under the auspices of the State Fire 
Marshal’s office), Fire Marshal George H. Net- 
tleton (member N. F. P. A.) has called a Fire - 
Prevention Congress for Thursday, September 
25, to be attended beside the visiting firemen, by 
mayors of Minnesota cities, presidents of vil- 
lage councils, fire commissioners and other city 
Officials. Speakers of national reputation will 
deliver addresses. Fire Marshal Nettleton is 
making a splendid campaign for fire prevention 
in Minnesota and N. F, P. A. members in the 
Northwest should attend this congress if pos- 
sible and further his efforts to reduce Minneso- 
ta’s fire waste. 

An unusually attractive illustrated booklet 
entitled ‘‘Fire Tragedies and their Remedy”’ 
in giving a chronological list of fires in school 
buildings, hospitals, etc., has been published 
by the General Fire Extinguisher Co., Provi- 
dence, R. I., which will send a copy to any 
member of the association who will write for it. 

As in previous years there will be a short- 
age of fire prevention motion picture films avail- 
able for use on Fire and Accident Prevention 
Day. It is possible to obtain by purchase copies 
only one or two films which have been generally 
recognized as serviceable for public education. 
Members who are in a position to increase. 
through the purchase of copies, the available 
supply of films are requested to get in touch at 
once with the Executive Office, 87 Milk street, 
Boston, Mass. 
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ERA OF INDUSTRIAL UNREST 


Its Possible Effect on Insurance Discussed at 
National Council of Insurance Fed- 
eration Convention 
The prime importance of taking immediate 
steps to check the evolution of the present in- 
dustrial disquietude, which has certain parts 
of the country in its grip, toward a radicalism 
which threatens to undermine the foundations 
of sound business was the subject which mainly 
occupied the attention of the National Council 
of Insurance Federations on the third day of 
its convention at White Sulphur Springs, Sep- 

tember 18. 

Fear was expressed that the movement might 
gain added impetus through further agitation 
on the part of the I. W, W.’s and deep-dyed 
socialists, unless counter-propaganda service 
was installed to warn the whole country of the 
potential catastrophe. It was pointed out that 
the trend of progress under these Bolshevik 
agencies was toward Government ownership. 
Circumstances proved that insurance might be 
one of the first lines of business to fall under 
the yoke of Government proprietorship, and 
it behooved the members to give serious con- 
sideration to means of protection and to share 

_ evenly in the task of fighting the dogmas of 
the industrial revolutionaries. 

It was argued by speakers that more could 
be accomplished in a general way by diverting 
a certain part of the energy used in combating 
State insurance to the fight against the growth 
of hostility toward all legitimate business as a 
part of the agitation promulgated by radical 
leaders. 

On Wednesday evening National Secretary 
Mark T. McKee addressed a session of the Fed- 
eration members. It was Mr. McKee’s final 
talk to the convention body, as he has indicated 
that he will resign from the secretaryship of 
the National Council to take up work in other 
business lines, and he took the occasion to 
emphasize all that had been said on the subject 
of industrial unrest. Sections of the Northwest 
in particular, he said, were too much under 
the control of the I. W. W. element and he 
advocated the use of strenuous measures to 
offset these calamitous circumstances. 

The seriousness of Mr. McKee’s remarks were 
balanced off by T. B. Donaldson, Insurance 
Commissioner of Pennsylvania, who combined 
interest and droll humor in an address on 
“Your Insurance Department Mine.’’ One of 
the strongest points which he maintained was 
that the insurance business was the most vir- 
tuous of all trades, because it gave the public 
the squarest deal possible. 

Arthur I. Vorys, ‘ex-Insurance Commissioner 
of Ohio, gave an instructive address on ethics 
of insurance, in the course of which he assailed 
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the alleged: injustices wrought by the coinsur- 
ance clause. 

Hill Montague, president of the Fraternal 
Congress of America, reviewed the commend- 
able manner in which the fraternal societies 
had developed co-operation in the federation 
movement. 

Chairman W. G. Wilson, of the nominating 
committee, addressed the convention to the 
effect that, as the convention is about draw- 
ing to a close, he desired to offer a resolution 
that a committee of three be appointed to at- 
tend the trade or business conference to be held 
at Atlantic City September 30-October 3. This 
was adopted. F 

Mr, Wilson continued: , 

The Nominating Committee has discussed in- 
formally plans for the extension and promotion 
of the future activities of the Insurance Federa- 
tion to a degree which, if realized, will be the 
fulfillment of its real place in the sun. It is 


the judgment of the nominating committee that 


we ask to be given the privilege of deferring 
our report until an adjourned session of the 
convention. We make a recommendation that 
the National Council of Insurance Federations 
adjourn until about December 1, subject to the 
call of the officers, with a view to proceeding 
with the formal business of the convention, 
when a plan as has been suggested for the ex- 
tension and promotion of the activities of the 
Insurance Federation along broader lines, will 
be presented to the convention. 


Mr. Wilson’s recommendation was duly ac- 
quiesced in by the convention. 


State Fund Investigation 

That the State Insurance Fund of New York 
and the State Industrial Commission have been 
exploited for two and a half years was indicated 
last week in a formal investigation of the State 
Fund before Moreland Act Commissioner 
Jeremiah F. Connor. As a result of the evi- 
dence adduced and of other facts brought out 
by the district attorney’s office, the matter 
has been placed before a Grand Jury. 

Disclosures made by William A. Herman, a 
claim adjuster employed by the Fund, have 
involved nine employees, each of whom repre- 
sented the commission or the Fund in a re- 
sponsible capacity. 

Those likely to be first indicted are the 
group of adjusters who are alleged to have 
combined their efforts and used the authority 
of their respective positions to induce work- 
men who, for injuries received, held claims 
against the Insurance Fund, under the Em- 
ployers’ Liability Act, to apply for unusually 
large lump-sum payments. On the condition 
that they were to receive a considerable per- 
centage of the total amount secured, 
the claim adjusters, working in conjunction, 
would secure large payments from the State 
Fund for the injured workmen and then divide 
their share of the proceeds among themselves. 


Thursday 


Western Union Convention 

At the opening of the fortieth annual meet- 
ing of the Western Union at White Sulphur 
Springs, W. Va., last week, President A. E. 
Dugan in his review of the year’s work made a 
number of recommendations, which will un- 
doubtedly have an important bearing on the 
attitude which the Western Union will assume 
in regard to the Denver general agency ques- 
tion, and other problems of current interest. 

In the course of his address, the president 
remarked on the appropriateness of the occa- 
sion and congratulated the members of the 
Union on their loyalty. He said: 

The original purpose of the Union, namely, 
reforms in underwriting, and the obligations of 
personal membership based on honor, integrity, 
and good faith, is just as vital to-day as it 
was in September, 1879; but you are to be 
congratulated on the fact, which I believe none 
will gainsay, that at no time have the obliga- 
tions of members been more loyally observed 
than at present. 

Taking up the subject of the general agency 
situation at Denver, which he referred to as a 
sick community on the agency map, Mr. Du- 
gan affirmed that companies who had no gen- 
eral agents in Colorado, Wyoming, and New 
Mexico, found that their means and methods 
of representation were imperiled by the fact 
that the general agents were doing all the work 
for the local agents in those districts. As a 
corrective of the situation, Mr. Dugan offered 
a choice of the following two remedies: 

First—Have the local agents form an asso- 
ciation such as exists at other points, and 
have all members pledge themselves to obey 
the rules and rates, in which the companies 
could give protection. 

Second—Repeal the single agency rule and 
allow these companies that have been loyal 
to now appoint as many agents as they see 
fit, which will put them on the same basis 
practically as now exists for companies that 
have not violated the single agency rule. 

AS TO THE FLAT COMMISSIONS 

The second important question to come before 
the convention was that pertaining to the ac- 
tion of the Eastern Union in instituting a flat 
twenty per cent commission rate for West 
Virginia agents. The body took the stand of 
being unreservedly opposed to this arrangement. 

Referring to the surcharge matter, Mr. Du- 
gan said: 

That the surcharge was warranted because of 


the increased cost of doing business was very’ 


generally recognized and at the outset little op- 
position was encountered from Insurance Com- 
missioners and practically none from the pub- 
lic. In those States where the surcharge was 
at no time effective, only two in number, the 
failure to secure Same was due to the opera- 
tion of stringent laws and official operation 
and obstruction. 

As a compliment to their past service, all 
the old officers of the organization were re- 
elected. 
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Figures and adiusts the unearned premiums on re=insurance contracts. 

Compiles the portfolio of cessions in force and also make; up reserve. 

Tabulates reserve, state, re-insurance and classification figures. 

Figures applications, cancellations, endorsements, and type policies and attach forms. 
Writes bordereau, register sheets, and makes up account current. 

Makes Pay Roll Audits on Liability Insurance. 
Will assist you in your accounting, or any clerical work. 

If you are having trouble with Re-Insurance figuring, we will install a figuring system that 
will give you absolute accuracy. ; 
We have experts in charge who have visited 300 Home offices and branches and 2000 agencies 
all over this country handling millions of items found in the Accounting, Re-Insurance, 

Loss, Underwriting and Statistical Departments. 


Cortlandt 1292 


INSURANCE ACCOUNTANTS AND FIGURING EXPERTS 


15 John Street, New York, N. Y. 
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UNITED STATES FIDELITY & GUARANTY COMPANY 
ADDRESSES MANAGERS AND AGENTS 


Criticises Plan of Contractors Service Corporation 


The United States Fidelity and Guaranty 
Company of Baltimore, in a communication 
signed by President John R, Bland, and ad- 
dressed to its managers and agents, and to 
brokers affiliated with them, defines the posi- 
tion it has taken in its attitude toward the 
Contractors Service Corporation of New 
York, whose object and purposes are disclosed 
in the following letter from said Contractors 
Service Corporation, addressed to all contrac- 
tractors, and especially to the members of 
“The Associated General Contractors of Am- 
erica.” 

CONTRACTORS SERVICE COR- 
PORATION 
Insurance and Surety Bond Agent 
FOR 
Tue AssociATED GENERAL CONTRACTORS OF 
America, Mackey, MACKALL & Co., 
MANAGERS, HANOVER BANK 
BUILDING 
11 PINE STREET 
New York, Sept. 4, 1910. 
To the Members, of The Associated General 
Contractors of America: 

Having been appointed managers of the Con- 
tractors Service Corporation, which is owned 
by The Associated General Contractors of 
America and which has been officially desig- 
nated as the Association’s insurance and surety 
bond agent, we enter upon the discharge of our 
duties with the greatest vigor and enthusiasm, 
because we are certain we can perform a real 
service for the members of the Association. 

In the handling and placing of insurance and 
londs, a large volume of business in the hands 
of one agency spells power and influence with 
the companies in securing adequate coverage 
and proper rates, and the power and influence 
of the Contractors Service Corporation in be- 
half of the members, will be just in proportion 
to the number of members whose business is 
handled by the Corporation. If the members 
of the Association co-operate with each other 
and present a solid front, the Corporation will 
easily become the largest and most influential 
compensation insurance and surety bond agent 
in America, and this agency will represent 
you and not any insurance company or com- 
panies. 

Do you realize what that means to you? It 
Means service, i. e., better compensation and 
liability coverage and prompter and more satis- 
factory underwriting and execution of bonds, 
and ultimately, if not immediately, lower and 
more equitable rates; and we predict that if 
the members give us their support, we shall 
be able to improve the coverage and decrease 
the cost of insurance to substantially every 
member of the Association. 

It is our intention to keep a complete record 
of premiums received and losses paid on busi- 
hess placed through the Contractors Service 
Corporation, so that we shall know whether the 
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rates that are being paid are too high or not; 
and we expect to represent the Associatio1 be- 
fore the Rating Boards and to have an in- 
fluential voice in the fixing of rates, not only 
because we shall control the largest volume of 
business, but because we shall have accurate 
information upon which to determine what 
rates are adequate; and we predict that within 
a comparatively short time the rates for com- 
pensation and liability insurance .and bonds 
will be reduced. 

And in addition to all this, Co you realize 
what it will mean to you to have your Associa- 
tion amply financed? The Association can per- 
form a wonderful service for its members but 
only if it has sufficient funds. If the members 
support the Corporation, the dividends that 
will aecrue to the Association + ill provide a 
large sum of money which can be most usefully 
employed in ways which we shall not attempt 
now to enumerate, except to say that if fair 
treatment is not obtained from the insurance 
companies, this fund can be used in such a way 
as to make it unnecessary longer to patronize 
the companies. 

This is where you get ‘“‘something for noth- 
ing.”’ It costs you no more (but probably less) 
to have the Corporation represent you, and at 
the same time your Association as stockholder 
will get the commission allowed by the insur- 
ance companies, which would otherwise go to 
the companies’ agents as compensation for 
representing, not you, but the insurance com- 
panies. 

The Corporation's main office will be in New 
York, where the best facilities of all the com- 
panies are available, and we expect to use all 
the companies, placing each policy or bond 
where the best results can be obtained, though, 
of course, we shall give all possible considera- 
tion to the preference of any member for any 
particular company. As soon as practicable we 
shall establish, for the convenience of the 
members, agencies or branch offices in all 
principal cities; and we assure you that we can 
render you a degree of service that cannot be 
approached by any other agency or broker 
whomsoever. 

Will you not appoint the Contractors Service 
Corporation your insurance and surety bond 
agent? The Association expects the support of 
every member. 

Yours very truly, 
MACKEY, MACKALL & CO., 
Managers. 

Let us say at the start that we are fully in 
accord with the purposes of the Associated 
General Contractors of America, set forth in 
Article 2 of the Constitution of the Associa- 
tion, reading as follows: 


PURPOSES 

The objects of the Association are to promote 
better relation between private owners and 
public bodies, their architects or engineers on 
the one hand, and contractors on the other: to 
maintain high professional standards in the 
conduct of work: to combat unfair practices, 
to encourage efficiency among contractors; to 
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Support contractors and contractors’ associa- 
tions in efforts to rectify conditions of an un- 
satisfactory character; to encourage those 
methods of contracting for work which relieve 
the contractor of improper risks, and to en- 
courage sound business methods tending to raise 
the standing of contractors generally in the 
business world. 

We are ready at all times to lend our assist- 
ance to the bringing about of the objects sought 
by The Associated General Contractors of 
America. We do not believe, however, that 
any of these purposes can be accomplished by 
the activities of the Contractors Service Cor- 
poration. 

There is no room between the contractor and 
his surety for a ‘“‘middle man.” There is noth- 
ing that the Contractors Service Corporation 
can do for the contractor which he cannot 
better accomplish for himself through his 
broker or a duly qualified representative of a 
surety company. 

The surety companies depend upon the con- 
tractor for a portion of their revenue. It fol- 
lows that the most intimate and cordial re- 
lations should exist, and there should be culti- 
vated and continuously maintained such rela- 
tions between the surety companies and the 
contractor. The contractor, on the other hand, 
is in a large measure dependent upon his surety 
company for his bond, in order to qualify upon 
a given contract. 

The financial condition of both the surety 
and the contractor is an important element 
to be considered, especially by the obligee. No 
great contractual obligation can possibly be 
undertaken without the co-operation of one or 
more financially strong surety companies. So 
fundamental is this fact that contractual ob- 
ligations of magnitude are rarely undertaken 
until the contractor is satisfied that he can 
arrange with one or more responsible surety 
companies to write his bond. 

The acts passed by the Congress of the United 
States, the rules governing the various depart- 
ments of the Government, the laws enacted by 
the various States, as a rule, make it obligatory 
for the contractor to furnish the Government, 
State, or municipality corporate bonds, and 
corporate surety will not he acceptable unless 
it possesses ample financial strength to under- 
write such undertakings. 

On the other hand, every well-regulated 
surety company expects and necessarily re- 
quires the contractor to file with it a statement 
of this financial affairs and, at the same time, 
to state the number and condition of the con- 
tracts he has under way. 

Such private information concerning the 
financial affairs of the contractor is necessarily 
regarded and treated by the surety companies 
as strictly confidential, and it is contrary to 
the best interests of contractors that informa- 
tion of this character be disclosed to a ‘‘middle 
man,’ such as the said Contractors Service 
Corporation, who may use such information in 
the interests of favored members. 

Who is more interested in the successful 
completion of a contract than the surety? Does 
it not often occur that while the contractor may 
have a paying contract, with first-class equip- 
ment and under excellent management, yet, 
owing to circumstances over which he has no 
control, he finds himself without sufficient cash 
to complete the undertaking? Under such cir- 
cumstances he naturally calls on the surety for 
assistance, because he recognizes that his and 
their interests are identical. So the surety 
comes to his rescue and thus the contract is 
successfully completed. 

How could the ‘‘middle man” serve the con- 
tractor under such circumstances? It may be 
claimed that such cases are few and far be- 
tween. But such cases are more frequent than 
is either good or wholesome for the surety or 
the contractor. In any case, the surety com- 
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pany would not think of doing for the ‘‘middle 
man’’ what it would do for the agent or broker 
who produced the business. 

Again, the companies engaged in surety and 
casualty lines operate from the Atlantic to the 
Pacific, from the frozen districts of Canada to 
the borders of Mexico. The combined surety 
and casualty companies of this country possess 
resources of over $227,000,000, and have created 
a machine—an organization represented by 
over 50,000 men. The total amount expended 
by the respective surety companies during the 
last 20 years in creating such plant or organi- 
zation cannot be less than 30 million dollars. 
It consists in the establishment of suitably 
equipped offices, in the employment and train- 
ing, during the last quarter of a century of 
thoroughly efficient men, educated specially to 
handle the business. These duly constituted 
representatives of the companies are expected 
to keep their feet on the ground, avoid wild 
schemes and false gods; to think straight and 
keep themselves in touch with current affairs. 

Experienced contractors realize that when 
the surety writes a contract bond, it is guar- 
anteeing the completion of a contract, and 
unless the contract is carried out and com- 
pleted in accordance with the plans and 
specifications, the surety must step forward, 
be subrogated to the rights of the contractor, 
complete the contract or let it go by default. 
In either case the surety would be held liable 
and in any aspect of the case, it must be recog- 
nized by any fair-minded contractor that the 
surety enters upon a hazardous undertaking, 
for which it should receive an adequate rate. 
This applies to all clases of contractors, large 
and small. 

During the last 25 years, the percentage of 
failures among large contractors has been as 
great as among the small ones. The fact is, the 
larger the contractor and the larger the con- 
tract assumed by him, the greater the danger; 
for in case of failure, the loss runs into hun- 
dreds of thousands of dollars. 

Space will not permit listing those large con- 
tractors who have failed in recent years, nor 
will space permit mentioning the names of the 
corporate sureties who have failed or have been 
forced out of busines during the last 16 years, 
owing to the losses sustained upon contract 
bonds. 

In this connection, however, it is proper to 
point out that the Surety Association of Amer- 
ica had, in 1908, from 18 to 20 members, and 
there are just four surety companies of that 
number that have survived. 

As a fundamental principle, it is quite time 
for the contractor to realize the fact that the 
surety company, even to a greater extent than 
his bank or the financial institution with which 
he has established a line of credit, affords him 
such additional borrowing power and supple- 
ments his own resources to such an extent as 
to make it possible for him’to get paying con- 
tract which otherwise would be denied him. 

As experienced contractors include in their 
estimates for construction the cost of the bond, 
it follows that the obligee ‘‘pays the freight.”’ 
Therefore the rate of premium charged does not 
hear upon the contractor. Besides, the rating 
bureaus fix the rates upon the basis of the ex- 
perience of the best regulated surety companies 
in America; and that they are not excessive is 
amply proved by losses sustained on contract 
bonds during the period of the war. 

The rate of premium on contract bonds is 
not by comparison anything like as high as the 
present cost of plant, the present cost of ma- 
terial, the present cost of labor—all of which 
enter into the completion of a contract. And 
it is these elements that the surety company 
must consider in case of failure of the con- 
tractor when it (the surety) would be obliged 
to complete the contract. 

The commissioners of insurance of the sev- 
eral States have repeatedly urged in their 
meetings since 1908 that the rates on contract 
bonds be measured by the hazards taken and 
the great liability assumed by the surety com- 
panies. These views were expressed during the 
demoralized condition that prevailed in 1908, 
and they declared that in order to prevent 
further surety failures, unless some changes 
were effected, they would take a hand in rate- 
making themselves. 

On casualty lines, the rates are fixed by a 
national council on workmen’s compensation, 
upon whose governing committee the State 
rating boards have a representative and a joint 
authority in rate-making. 
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The economic tendency in America at present 
is absolutely opposed to a multiplicity of ‘‘mid- 
dlemen,” established for the purpose of obtain- 
ing a profit on any class of business, The Execu- 
tive of the Federal Government, the Congress of 
the United States, the States of the Union, the 
municipalities, the corporations, firms and in- 
dividuals have placed themselves on record 
against the establishment of a “middle man” 
who, in this case, would take away from the 
manager, agent or broker the commission 
which belongs to him. 

Does the contractor believe in encouraging 
such methods? This is not a walk-out or strike, 
but it is a covert attack made upon the surety 
and casualty companies of America. Do the 
contractors desire to encourage the principle 
of permitting outsiders, ‘who know nothing 
about the business, to step in and attempt to 
manage their business affairs? This is what 
the Contractors Service Corporation proposes 
to do to the surety and casualty companies. 

This ingenious attempt to ‘“‘corral’’ these con- 
tractors by specious promises such as those 
made by the Contractors Service Corporation, 
to the effect that it will be able hereafter to 
create more favorable conditions and secure 
reduced rates on contract bonds, is a figment 
of the imagination and a cheap bid for the con- 
tractor’s business without a substantial basis. 

The managers of the Contractors Service 
Corporations state that they expect to repre- 
sent The Asociated General Contractors of 
America on the Rating Boards and have an in- 
fluential voice in fixing rates, not only because 
they will control the largest volume of busi- 
ness—a fallacious statement—but also because 
they shall have accurate information upon 
which to determine what rates are adequate. 

As the membership of the Kating Committee under 
its Constitution is made up of representatives from 
stock companies, mutuals, reciprocals, and State 
Funds, and as these institutions bear the great expense 
in conducting such Rating Boards, including the 
Auxiliary State Rating Boards, one is apt to wonder 
what place there will be for the Contractors Service 
Corporation to exercise the power which it seeks to 
grasp. Does not this boastful claim sound like a pro- 
nunciamento of the I. W. W. or of the labor agita- 
tor? “If you don’t do as we say, we propose to 
‘strike.’ We will pull down the house over your heads 
unless we are allowed supreme power, a commission 
on all the business, and power to fix the rates as we 
in our august majesty may determine.” 

To quote from a letter of the Contractors Service 
Corporation, dated September 4, 1919, to The Asso- 
ciated General Contractors of America, the managers 
say: 
“This is where you get ‘something for nothing.’ It 
costs you no more (but probably less) to have the 
Corporation represent you, and at the same time your 
Association as stockholder will get the commission 
allowed by the insurance companies which would 
otherwise go to the companies’ agents as compensa- 
tion for representing—not you, but the insurance 
companies.” 

“Something for nothing.”” A delusion and a snare. 

We do not believe that American contractors, among 
whom are numbereu some of our shrewdest business 
men, will be taken in by any such manifestly false 
promises. 

“Something for nothing.” Is not this the basic 
principle of every get-rich-quick proposition emanat- 
ing from the promoter or from the street fakir or the 
shell-game man? 

The mountain labored and brought fortu a mouse, 
and they call it “Service.” Alas! how many crimes 
have been committed in thy name! 

The Contractors Service Corporataion proposes to 
secure for itself a commission from somebody, some- 
where, somehow, in reckless disregard of the real 
interests of the contractor and the surety or of the 
methods employed to procure it; and when it finally 
succeeds—if it ever does—in securing this commission 
and creating a fund, it proposes to distribute this fund 
in a manner known to be illegal and already declared 
illegal by the Attorney-General of the State of New 
York as follows: 

“Commissions paid by the ——— ——— ——— 
Company of ar York City to the New York State 
Pankers’ Association on insurance placed by its mem- 
bers with the company amount to rebates and dis- 
criminataions, as defined in the insurance law although 
the funds paid over are useu for association’s pur- 
poses.” —Attorney General Report, December 12, 1912, 
page 535. 

Any company accepting business and paying com- 
missions to the Contractors Service Corporation will 
be guilty of a practice contrary to law, to public policy, 
and to the ethics of the surety business, 

If the Service Corporation proposes to pay to The 
Associated General Contractors of America or the 
contractors themselves a commission or any part of 
the commission received by it, we have shown that 
it. would constitute a rebate, a proceeding directly 
in violation of many State laws, a seriovs and proba- 
bly insurmountable obstacle to such a plan. 

Another barrier to the successful operation of the 
Seryice Corporation is the resident agency Jaws, 
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which exist in 32 States— laws enacted for the pro- 
tection of agents resident in those States, 

So this much-advertised corporation proposes to put 
the managers, agents and brokers representing the 
surety companies out of business by depriving them 
of commissions heretofore earned by them on con- 
tractors’ bonds and compensation and liability policies. 

The Contractors Service Corporation proposes to 
accomplish this by corralling the contractors’ business, 
which they propose to “farm out” to a favored surety 
company or companies willing to pay them a com- 
mission on the business, and incidentally to deprive 
mi porate, agents and brokers of a means of liveli- 

ooc 

This eventually means the elimination of the man- 
ager, agent and broker; and it means that it is the 
purpose of the corporation to put the knife up to the 
hilt in the field organization of every surety and 
casualty company in the United States. 

It means that the long-standing friendship hereto- 
fore cultivated and existing between the contractor 
on the one hand and the local manager, agent or 
broker on the other, shall be severed, in order that 
the individual members or stockholders of the so- 
called “Service Corporation” may be placed in posi- 
tion to reap for themselves a harvest. 

The representatives of the surety and casualty com- 
panies are in a position to render valuable assistance 
to contractors by furnishing them with advance in- 
formation, collated from far and near, as to public 
improvements or other work for which large appro- 
priations have been made or are contemplated, by 
furnishing the names of prospects, proposed contracts, 
undertakings under consideration by the Government, 
the State, the city, corporations and individuals. This 
information could not possibly be supplied by the 
Contractors Service Corporation. 

The handling of contract business by the surety 
companies through such an organization would de- 
prive both the contractors and the company of the 
advantage of this advice and assistance, and would 
weaken the company in the proportion in which its 
agency force is weakened. 

In fact, no real or imaginary service could be 
rendered by the Contractors Service Corporation to 
contractors equal to or compared with this service 
rendered by an organized body of 50,000 men. There- 
fore, in case The Associated General Contractors of 
America make such an alliance with the Contractors 
Service Corporation, all of the above informataion 
would not be available to The Associated General Con- 
tractors of America, 

If the Associated General Contractors of America 
make such a combination with the Contractors Service 
Corporation, it means that the contractor and the 
surety will be separated; and instead of getting close 
to each other, an unnecessary and foreign intermediary 
will be interposed, under the flimsy pretense that the 
Service Corporation can render the contractors a 
service—which the contractors will later on find 
cannot be done. 

It means that the close and confidential relations 
heretofore existing between the surety and the con- 
tractors are to be removed by the interposition of 
the Contractors Service Corporation. 

It means, according to the Contractors Service Cor- 
poration’s own statement, that the contracting business 
of the country ultimately is to be controlled by this 
so-called Contractors Service Corporation, which will 
be used as a bludgeon to beat the surety companies 
into a reduction of rates. The operation of such 
a plan would sooner or later create an autocratic 
bureau, discriminating in favor of some contractors, 
to the consequent disadvantage of other contractors. 

It will have a tendency to interfere with proper un- 
derwriting and handling of the business. The very 
essence of the plan involves constant overhead writing, 
which is a direct blow at the American Agency Sys- 
aem, and, if continued and extended, would completely 
demoralize the agency organization of every com- 
pany. 

Upon what theory, therefore, does the Contractors 
Service Corporation expect to make good its promises?’ 
In any aspect of the case, the surety companies are 
at all times prepared to give grave consideration to 
any questions affecting the contractors and to sup- 
port them in any proper measure that may arise, 
whether national or State; and this can be done better 
by the surety companies, which possess an organi ized 
force representing national and local constituencies, 
than bv a few men with an office located in New 
York City. 

When all these questions are studied, when the con- 
tractors know that the surety companies are pre- 
pared to meet them and discuss with them questions 
that affect their mutual interests, why should any 
contractor, large or small, wish to set up a barrier, 4 
“middle man,’? someone bound to cause friction and 
who, in the last analysis, purposely enters the field, 
not in the real interests of the contractor, but with 
the object of demanding a “rake-off,” or overriding 
commission from the surety company or from the com- 
panv’s managers, agents or brokers. 

If the facts as presented here. are true—and there 
is no question of their truth—how can any surety oF 
casualty company afford to accept business from the 
Service Corporation or from any other corporation oF 
individual except through regularly authorized and 
Culv avalified representatives? 

All that we have said with respect to the contrac’ 
eurety honds applies with equal force to the pla‘ 
of his liability, compensation and other casualty 
surance. 

U. S, FIDELITY AND GUARANTY CO 

Joun R. Brand. 
September 15, 1919. President, 
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Insurance Sales Letters 


Open the way to real business—create a keen realization of the value of adequate in- 
— and prepare Be, was, for a Perec eS on re gee More than bs 

lesmen are using 8 sales crea’ for life, acciden' corporation 
and fire business. An insurance com official writes, “Am _ pleased with the letters 
Shall be able to make effective use of them.” Request for folder 11A. 


_ William S. Hull, Madison, Conn. 
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Agency Wants 











WANTED 
FIRE INSURANCE UNDERWRITING MANAGER 


A large Fire Insurance Company, now being 
organized, wishes to get in touch with a man 
of broad Fire underwriting experience. 


Address, Box 68 The Spectator 








Prominent Agents and Brokers 








RICKERT-MELLINGER & PRINCE 
GENERAL AGENTS 


LANCASTER OFFICE: 
12-16 W. Orange St. 


F. JANSSENS 


Agent d’Assurances 
et de 
Reassurances 


PHILADELPHIA OFFICE: 
339 Walnut Street 





Anvers 
2 Courte rue des Claires 


Bruxelles 
28 rue St. Michel 





Actuarial 


FACKLER AND FACKLER 


DAVID PARKS FACKLER. F. A. S. 
EDWARD B. FACKLER, F A. S. 
WILLIAM BREIBY, F.A.S. 
CONSULTING ACTUARIES 
85 Nassau Street New York 











WE WANT AGENTS 


135 William Street, New York. 
to push our five-point-nine policies. 

Excellent Iowa territory and liberal 

* contracts for men of good reputation. 

“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bldg.—Des Moines, Iowa 

















Prominent Agents and Brokers 








[EON IRWIN & CO.,Inc., New Orleans, La. 
REPRESENTING 

meri Philadelphia Underwriters 

Fidelity-Phenix British America Assurance 

Automobile-Hartford United American 

National Union Stuyvesant 

Insurance Underwriters Concordia 

National-Hartford EXCESS LINES SOLICITED 


American Eagle Maryland Casualty, 
Bonding Dept. 

New York Plate Glass 

Continental Casualty 

Workmen’s Compensatior 











| NEW YORK STATE DEPARTMENT 
| SUPERIOR FIRE OF PA. 
| CAPITAL FIRE OF N. H. 


REPUBLIC FIRE OF PA. 
GEORGIA HOME OF GA. 


P. B. DUTTON, MGR., ROCHESTER 


—_ 




















J, L. MITCHELL 


Is Prepared to successfully negotiate and finance the re-insurance or Con- 
solidation of either Legal Reserve, Mutual Assessment or Fraternal Life 
Ompanies, Associations or Orders. 


Temporary money advanced on strictly private arrangements. 
All communications held personal and confidential. 
Address J, L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 





MILES M. DAWSON & SON. 
CONSULTING ACTUARIES 


141 BROADWAY. NEW YORK 





J, FH NITCHIE 
ACTUARY 


19 SOUTH LA SALLE STREET 
1238 Association Building 
Telephone. Central 3462 


PAUL L. WOOLSTON 


CHICAGO 





INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


MAJESTIC BLDG.. 
DONALD F. CAMPBELL 
CONSULTING ACTUARY 


DENVER, COL 





76 WEST MONROE STREET CHICAGO 


Telephone. Randolph 918 





FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


811-812-818 HUME-MANSUR BLDG., INDIANAPOLIS, IND. 


JULIAN C. HARVEY 





CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 
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Actuarial 


Actuarial 











HARRIS E. VINEBERG 
Fellow Actuarial Society of America 
CONSULTING ACTUARY, INSURANCE 
EXAMINER 


First National Bank Building CHICACO 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway New York 





F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


Burws & SrwacMan 


Certified Public Accountants THE BOURSE, PHILADELPHIA 





JNO. A. COPELAND 


CONSULTING ACTUARY and 
INSURANCE EXAMINER 


709 Srd NATIONAL BANK. ATLANTA, GA. 





T.& RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 





Complete Rate Books Formulated Philadelphia, Pa 





A SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAS 





FREDERIC S. WITHINGTON, F.A.I.A. 


CONSULTING ACTUARY 
402-404 Kraft Building Des Moines, lowa 


Telephone Walnut 3761 


W, H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 





T, J: McCOMB 
CONSULTING ACTUARY 


Colcord Building 


OKLAHOMA CITY, OKLA. 





insurance Lawyers 





IRELAND 


GEORGE McILDOWIE & SONS Attorneys-at-Law Belfast, Ireland 
Refer to Equitable Life, Mutual Life, New York Lite, Motrapeiinn, Etna Life, John Hancock 
Mutual, Illinois Life, Boston Mutual and American Consul at Belfast. Cables: McIldowie, Belfas 














Insurance Examiners and Adjusters 











CLAIM SUPERVISION 


The busy claim executive likes to feel that 
the cases he refers to a field representative 
will be promptly and efficiently handled with- 
out further supervision. 


Liabilit Terri 

Compensation R. L. NASE Let so 

— Adjuster for Casualty Companies .. 

Health 1109-10 Mutual Bldg,, Richmond, Va. Carolina 
aims 

















Service of Quality to Policyholders 
Contracts of Superiority to Representatives 


NATIONAL 
CASUALTY 
| 4) Eastern Dept., 100 William St., NewYork 


estern Dept., Pacific Bldg., San Francisco 
Northwestern Dept., Palace Bldg., Minneapolis 

















256 BROADWAY NEW YORK 
C. E. Clarke, President J. R. Anthony, Jr., Secretary 
W R. HALLIDAY CAPITAL STOCK, $206,700.00 
R PENINSULAR CASUALTY COMPANY 
gic inh ag General Offices: St. James Building, Jacksonville, Fle. 
Accident and Health Insurance Commercial, and Industrial 
INSURANCE EXCHANGE CHICAGO ae 





JAMES H. WASHBURN, F.A. I. A. 


CONSULTING ACTUARY 
ROOM 1303 165 BROADWAY, NEW YORK CITY 


Expert Advice on Domestic, Tropica | and Semi-Tropical 
Business 











AN ASTRAL FLIGHT AND ITS LESSON 


Th’s leaflet has proved its value for I'fe insurance agents It tells the story of 4 
man who from the other side of | fe’s great divide sees with horror the suffering endured 
by h’s fam'ly because wh le on earth he fa led to secure insurance. No uninsured 
man can read it and rema‘n in possess on of a clear consc ence. 

Pr'ces: per copy, 10 cents; 100 cop‘es, $2.50; 500 cop es, $10.00; 1,000 copies, $15.00; 
5,000 cop es, $70.00; 10,000 cop es, $125.00. 


THE SPECTATOR COMPANY 
135 William Street 
New YorRE 


CuyicaGo OFFICE 
Insurance Exchange 
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WANTED—ARKANSAS 


An attractive General Agency contract 
for the State of Arkansas—just opened 
for business. 


AMERICAN NATIONAL ASSURANCE COMPANY 


Third National Bank Building 
ST. LOUIS, MO. 











THE PEOPLES LIFE INSURANCE COMPANY 
CHICAGO, ILLINOIS 

We have discontinued writing Industrial Busi- 

ness. Now converting 12,000 policies from 


Industrial to Ordinary. Splendid opportuni- 
ties for good men. Address 


E. A. NELSON, President, HOME OFFICE 











‘* Strong as the Strongest” 


The Northern Assurance Co, 
(Ltd. of London) 
Organized 1836. Entered United States 1854 


Losses paid, - ~ - - . - $113,000,000 
Losses paid in United States - . - $42,000,000 
Eastern and Southern Departments: 

55 JOHN STREET = = = NEW YORK 








THE RIDGELY 


PROTECTIVE ASSOCIATION 


of Worcester, Massachusetts 


Sickness and Accident Insurance 
FOR ODD FELLOWS ONLY 





Surplus to Protect Policy-Holders = = = $241,214.11 
Deposited With Massachusetts State Treasurer, $100,000.00 














THE TWO REPUBLICS LIFE 
INSURANCE CO. 


EL PASO, TEXAS 


A.H.RODES, - - = President 





Our Slogan—Every man has an insurability. 


Does this interest you, Mr. Agent? 














TD RITISH AMERICA ASSURANCE CO. 
TORONTO, CANADA 


INCORPORATED 1888 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS AND STRIKES 
UNITED STATES BRANCH 
January 1, 1919 


se eeeeee e+ $2,462, 182.24 
veveeeeee 1,645,684.41 


W. B. MEIKLE, President and General Manager. 








THE GUARANTY LIFE INS. CO. 


DAVENPORT, IA. 










New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Moar. 








ee 


National Liberty 
Susurance Company of Amertea 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 


Cacii@anttah 8 occ cckes enna wnaseren cede: $1,000,000.00 
TN i 64 6 sn k0ns tc enkarinnteneshaavend es 10,004,667 .50 
Drainage css hi vcceuda sens voseacawdeneed. 6,214,228.11 
INGO CHANG as: e nin de Ow aoa ees anata 2.790, 439.39 
Surplus for Policyholders.................... 3,790,439.39 


HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 











THE PROVIDENT 


Life & Accident Insurance Co. 
of Chattanooga, Tennessee 
Established 1887 


100% INCREASE 
Monthly Premium Department 1917 
Liberal Contracts—Complete Coverage 
POLICIES FOR 
Accident and Health—Group—Life—Railroad Insurance 
Write for particulars of our 


5 USINESS MEN’S PENSION POLICY 
HOME OFFICE Provident Building CHATTANOOGA, TENNESSEE 














THE BANK- SAVINGS 
LIFE INSURANCE COMPANY 


HOME OFFICE, TOPEKA, KANSAS. 


An Old Line Company operating under the Reserve Deposit 
Law of the state of Kansas. 


CAPITAL STOCK, $200,000.00 


Producers of Good Business wanted to work in Kansas— 
Our Home State. 


E. E. SALLEE, Sec. E. H. LUPTON, Pres 






































THE 


SPECTATOR 





Thursda y 








ORGANIZED 18713 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST, STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00. 


And Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1918: 


iii eek dl ewEMRE TE OCR EEE $18,362,862.75 
ee ee ee 16,626,824 .78 
Capital and Surplus................ 1,736,037 . 97 
Insurance in Force...............-. 149,170,320.00 
Payments to Policyholders.......... 2,376,218 .75 


Total Payments to Policyholders since 
Se a ne Peer N 21,988.834.83 


JOHN G. WALKER, President 








Attention, Insurance Men! 








A progressive insurance company recently licensed in 
Virginia, and having over 600 prominent stockholders 
throughout the State, has some excellent openings for 
ambitious insurance men who are anxious to secure 
General Agents’ or District Agency contracts. Good 
leads furnished and every assistance given to develop 
territory and build upa permanent business. Liberal 
contracts to good men. Our policy is a quick 
seller. 


All answers treated with confidence. 


Address L-438, care of THE SPECTATOR, 
P. 0. Box 1117, New York City, N.Y. 











The Home Life Insurance Co. 
of America 


Incorporated 1899 


PROTECTION FOR THE ENTIRE FAMILY 


This Company issues all modern forms of Policy contracts 
from age 3 months next birthday to Sixty years. 


Industrial policies are in full immediate benefit from date 
of issue. 


Ordinary policies contain a valuable Disability clause and 
are guaranteed by State Endorsement. 

GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices 506 Walnut Street, Philadelphia, Pa. 


JOHN J. GALLAGHER 
Treasurer 


JOS. L. DURKIN 
Secretary 


BASIL S. WALSH 
President 

















THE SIGN OF GOOD CASUALTY INSURANCE 


‘ LIABILITY BURGLARY 
ACCIDENT CREDIT 
HEALTH BOILER 
AUTOMOBILE LANDLORDS 
TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 


te ee 





Established * 1869 
OF LONDON 


LONDON GUARANTEE é ACCIDENT 69, Ltd, °Encvano 


eHead Office: CHICAGO, ILL. F. W. LAWSON, Saianel Manager 





F. J. WALTERS, Resident Manager, 55 Jets: Street, New York. 
STOKES, PACKARD, re & SMITH, 
"tad Walnut Street, Philadelphia, Pa, 


sident Manage 
ELMER Py LORD & Coe Resident Managers _ 145 Milk Street, Boston, Mass, 











Fire Casualty Life 


RE-INSURANCES 


WILLIAM C. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 














Dayton Mutual Fire Insurance Co. 


Dayton, Ohio 
B. C. COLEMAN, Secretary 
Assets $102,806.64 


Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 














A FEDERAL INSTITUTION 


The Masonic Mutual 
Life Association 


OF THE DISTRICT OF COLUMBIA 
Chartered by Special Act of Congress March 3, 1869 





Surrender Values, and Special 


ity of the Old Line. 
The security of the Advantages not found elsewhere. 


The economy of the Fraternal. 


Select work, with big returns to high class representatives. 
write to 


WM. MONTGOMERY, President and General Manager 
1621 H Street, N. W. Washington, D. C. 


Required by the laws of the United States to maintain the legal reserve on every polic cy. 


The Fraternal Protective Association 


12-20 Pemberton Square 
BOSTON, MASS. 
Wanted—A State Manager for IlIlinois. ° 


FARM LOANS 
FIRST MORTGAGE LOANS 
Highest grade loans obtainable 
: ASK FOR LIST 
GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building GARY, INDIANA 


For. terms and territory 








Improved Indiana Farms 
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SAFETY for 
THE WIDOW’S MONEY 


Through The 


MONTHLY 
INCOME 
PLAN 





A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 
-desiring a powerful aid to 
the sale of this great busi- 
ness-building policy, now 
just coming into its own. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 








A Sample Will Convince You 








Send For It. 
The Insurance Field Company 
INCORPORATED 
P. O. Box 617 Louisville, Ky 
wv 





E. M. SEARLE, Jr., Pres. 


OF NEBRASKA 


209 Wilkinson Bldg., cor. 12 & Farnam 


OMAHA, NEBR. 


Manager of Agents 


W. E. McCANDLESS, Vice=Pres. 











CALEDONIAN INSURANCE COMPANY, 


OF SCOTLAND 
Founded 1805 


“THE OLDEST SCOTTISH INSURANCE OFFICE”’ 


U. S. Head Office: CALEDONIAN BUILDING, 50-52 Pine Street, N. Y. City | 


CHAS. H. POST, U. S. Manager 
R. C. CHRISTOPHER, Assistant U. S. Manager 





| 
! 





*$2,500 FOR $1” 


Today. See, Write or Phone 


J.N.S. BREWSTER & COMPANY, Inc. 


42 CEDAR STREET (Brewster Building) 


About the new and original Continental 


Automobile Personal Accident policy sold at an 
annual premium of $1, to persons who buy a Continental Autos 
mobile Liability policy.—It’s a big business getter and is 
sold only by the 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President General Offices, CHICAGO, ILL. 
e 
United States 


Fidelity & Guaranty 


Company 
BALTIMORE, MD. 


Home Office Bidg., Calvert, German and Mercer St 














JOHN R. BLAND, President 








CAPITAL, PAID IN CASH... .$3,000,000.00 





IL Oe CET eCCCCCT ILE OCCT CET E PTE ET $2,456,873.33 
PAROMNE Wie eons serene ssc cnctetenacudscencecens 14,305,957.11 $16,762,830.44 
TOTAL CAPITAL, SURPLUS AND RESERVES ,............-- $19, 762,830.44 





WE BELIEVE THAT TO AN AGENT WHO DE- 
LIVERS THE GOODS, A MOST LIBERAL COM- 
MISSION IS A CLEAR CUT APPRECIATION. 


WE TAKE PRIDE IN PROMPT AND EFFI- 
CIENT SERVICE TO POLICY HOLDER AND 
AGENT. 


GULF COAST LIFE INSURANCE COMPANY 


Gulfport, Mississippi 

















100i" = Western Lire 


2() ssa Inpemnity Company 
Superintendents 604 Masonic Temple 
5 Superintendents GINSAAS | 


33 years’ continuous and successful career. 
WANTED IN Now identified as ‘THE O_tp RELIABLE” 


Illinois Gen. GEO. M. MOULTON, 
Indiana President 
Pennsylvania J. L. MITCHELL, 


General Agency Manager 
































AMERICAN CENTRAL LIFE 


INSURANCE COMPANY 


INDIANAPOLIS, IND. 
ESTABLISHED 1899 


HERBERT M. WOOLLEN, President 
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1918 » Big Year Prosperity Awaits You Here! 
2214 Millions Paid For “a sp — ts You Here: 
13 Millions—Gain i THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
s—Gain in Force a IN YEARS. Never was there so much money in : 
e circulation. 
$85,000,000 now in Force THE FARMER, the merchant, the manufacturer need and are r 
SOME’ CHOICE TERRITORY in T i Annet 
rowan, ‘ Our service includes participating Field Desabvanen’ who can produce canna wall eiess Panini. V 
mane and Fey seb ter ~— - “J Salary and commission. k 
' standard forms also sub-standard. 
LOUISIANA STATE LIFE INSURANCE COMPANY s 
LINCOLN LIFE, inonn.’*** H. CLAY BROWN, Supt. of Agencies, | SHREVEPORT, LA. 
he : 
Ss 
MIDLAND LIFE INSURANCE COMPANY GOOD AGENTS 
KANSAS CITY, MISSOURI Wanted by ‘ 
THE COMPANY. Backed and endorsed by the most substantial 
and influential business men in Kansas City. SO [ i : KERN [ NI ON 
THE MANAGEMENT. Practical insurance men of long experience ‘ 
and conspicuous success. Life Insurance Company — 
THE TERRITORY. MISSOURI, KANSAS, OKLAHOMA, of — 
COLORADO, TEXAS. The best territory 
in the country to-day. WACO, TEXAS TI 
’ DANIEL BOONE; President DANIEL BOONE, Jr.; Secretary The Conservative Texas Company 
1867 THE 1919 
EQUITABLE LIFE OF IOWA 
Announces 
New Policy Forms ASS 
Incorporating: LIA 
Increased Total Disability Benefits CAI 
Double eer wed Benefits SUF 
Other Increased Benefits and Privileges os 
Low Net Cost and 
Best Service to Policyholders 
For Agency Connections Address Fid 
HOME OFFICE DES MOINES Rol 
a : ae ee Ow 
i ae earner wae Put 
Cor 
Col 


JEFFERSON STANDARD LIFE INSURANCE CO. | = 


GREENSBORO, N. C. 
Insurance in Force - - - - - $8 1,644,994.00 
Surplus to Protect Policyholders~ - - - 1,099,322.36 
LARGE, STRONG, CONSERVATIVE—‘“‘A Conservative with a move on” 
Attractive Policy Contracts. Fine territory. Write Home Office 











W. E. SMALL, President PETER EPES, Agency Manager E. P. AMERINE, Secretary 


Georgia Casualty Company 
“DIXIE AUTO POLICY” 


The Last Word in Motor Insurance 




















Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 
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so heroically. Their victory is a victory for individual rights. 


selves more or less directly make and execute. 


DARWIN P. KINGSLEY, President 





Laws are not rights; they should define rights and be their safeguard. 

Apply this reasoning to life insurance and see how reasonable and how imperative it becomes. 

The wife, who is the home-maker, and who, while making the home, loses the opportunity to earn an independent income, has the right to some 
sort of protection against the risk of her husband’s death. Children have a right to be well brought up and well educated. These rights should be 
safeguarded as against the death or total disability of the husband and father. 

The rights of the individuals,—husband, wife and children,—are written in the policy, and are further safeguarded by the accumulations of the 
insuring company and by the laws under which it operates. You can’t live real democracy without insuring your life. 

The New York Life Insurance Company issues a Policy insuring against the risk of death or total disability. 
four years of experience, abundant resources, and the supervision of laws that define and maintain the rights of individuals. 


THE RIGHTS OF THE INDIVIDUAL 


AND THE SAFEGUARDS OF INDIVIDUAL RIGHTS 


Rights and duties are personal. Pleasure and pain are personal. The combined rights of individuals make up the rights of nations, and the 
“rights” of nations sometimes clash. It was for the protection of these individual rights that Americans entered the war; it was to defend these 
rights that we raised vast armies, disciplined and equipped them, and sent them overseas to fight. It was for individual rights that our men fought 


Laws and Courts and treaties and bailiffs and armies are properly the safeguards of individual and national rights. The first law of mankind 
was club-law,—the law of the strongest—the law of the jungle. The ultimate law,—the law toward which Democracies are struggling,—will be the 
law which gives every individual his rights, harmonizing them with other men’s rights. 

In a Democracy men are assumed to have been born with certain inalienable rights which are protected and restrained by laws which men them- 


In most cases there is no safeguard except Life Insurance. 
Behind each Policy is seventy- 


NEW YORK LIFE INSURANCE CO. 
346 BROADWAY, N. Y. 








The Fidelity and Casualty Company 
of New York 


92 LIBERTY STREET, NEW YORK, N. Y. 
Metropolitan Office: 92 WILLIAM STREET 


Semi-Annual Statement, June 30, 1919 


TN 5 oC 0A GO Rou CK reeEeREWS Cae eebes weet $18,060,538,72 
eer Te ee Teer Ce Teer se 14,738,233.84 
TOE TTerT Tree ere rer er TT 1,000,000.00 
SURPLUS OVER ALL LIABILITIES.............. 2,342,306.88 
LOSSES PAID TO JUNE 30, 1939................. 68,667,495.03 


The Company’s Lines 


Fidelity, Surety, Accident, Health, Disability, Burglary, 
Robbery, Larceny, Theft, Plate Glass, Druggists’ Liability, 
Owners’ and Tenants’ Liability; Employers’ Liability, 
Public Liability, Steam Boiler, Fly Wheel, Workmen’s 
Compensation, Automobile Liability, Property Damage and 
Collision, Physicians’ Liability, Teams’ Liability. 














A Progressive SURETY and CASUALTY Company 








THE LEADING FIRE COMPANY 





INSURANCE 


COMPANY 
LIMITED 



















MR. SUCCESSFUL LIFE INSURANCE AGENT. 


Do 2 want to secure a General Agency for yourself? If so, 
read t 


we WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company 
guarantees 

FIRST, that in case of death from any cause $5,000, the face of 
the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or 
DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, 
$15,000, or THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case of total disability as a result of accidental 
Pye the Company will py, direct to the Insured at the rate of 
$50 PER WEEK during such disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be at the rate of $25 PER WEEK. 
throughout the period of —- Can insurance do MORE? 
fad WHY should any man be satisfied with a policy that would do 
ess 

Annual Premium, Age 35, Ordinary Life, $128.05; Twenty-Pay- 
ment Life, $167.10; Twenty-Year Endowment, $235.10. 

General Agents wanted in the following States: Pennsylvania, 
pm Kansas, Michigan, Ohio and the District of Columbia. 

ess 


UNITED LIFE AND ACCIDENT INSURANCE CO. 
Home Office, United Life Bldg., Concord, New Hampshire 
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GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 


Two good personal producers may combine 
to get contract. 

If you cannot produce personally do not 
apply. 


Address West Virginia, care of THE SPxCTATOR, 
P. O. Box 1117, New York City, N. Y. 











Wanted—Life Agents for Indiana 


Direct Contracts 
New Policies that are Sellers 
Profitable General Agency Contracts 


WESTERN RESERVE LIFE INSURANCE CO. 


MUNCIE, IND. 
D. P. CAMPBELL, Pres’t. JOHN W. DRAGOO, Sec’y- 


(ireat Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 














Great opportunities for LIVE Insurance Men. 


Company operating in California, Utah, Arizona, 
New Mexico, Oklahoma, Texas, Kansas, Mis- 
souri, Arkansas. 


Address: W. H. SAVAGE, Agency Supt. 





If you can write Ordinary and Industrial 
business in an exceptional field, under a pro= 
gressive live-wire manager, who controls five 
offices, all making exceptional records and 
incidentally green=backs, address (in strict 


confidence to you) Box 75, Jronton, Ohio. 


WHAT MONEY COULD NOT BUY 


The name Massachusetts Mutual is packed full of meaning to | 
the insuring public. It stands for perfect protection at low net cost, — 
for absolute security, and for unexcelled service. It stands for some 
thing which no money could buy—an untarnished reputation. Sixty. | 
eight years of square dealing have gone into the making of that name, 
Is it strange that it means so much to the representatives of the Com | 


any? 
sand Joseph C. Behan, Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


Springfield, Massachusetts. 
Incorporated 1851. 


3 Field Superintendents 
Wanted for 
Arkansas, Tennessee, Mississippi | 
Territory good—Money plentiful . 


Young man, can you sell business, Collect premiums, andj 
interest others in selling Life Insurance as a means of livelihood? 


Your answer will be treated confidentially. 


Cotton States Life Insurance Co, 


Memphis, Tenn. 
E. C. HINDS, President IRA F. ARCHER, Secretary 








JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES SERVICE TO AGENTS 


A progressive company with progres# 
ive methods. We offer an opportunity 
to a reliable man who can secure 100 
applications during 12 months. 


857——=The Oldest Life Insurance Company in the West—=|9)9 


The German Mutual Life 


Insurance Company 
OF ST. LOUIS 





[ts splendid record makes its Liberal and Up-to-date Life and 
Endowment Policies easy to sell. 


Live Agents Wanted in Unoccupied Territory 
Address inquiries to the Home Office, St. Louis, Mo. 





$6,000.00 — $12,000.00 with $50.00 per Week 
Costs $48.00 a Year 


Pays you as long as totally disabled whether 
from sickness or accident. 


Membership 80.000 Claims Paid §2,000,000.00 





Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and lowa 


Our Leading Salesman in 1918 made $10,000.00 


Business Men’s Accident Association 


W. T. GRANT, Secretary KANSAS CITY, MO. 











Industrial Life and Health 


Insurance Company 
Home Office: 502-511 Austell Bldg., Atlanta, Ga. 


Insures men, women, and children against loss by 
sickness, accident, death, all under one policy 
Premiums 5 cents to 50 cents per week. 


JOHN N. McEACHERN, President 
R. H. DOBBS, Ist Vice-President 
S. C. McEACHERN, 2nd Vice-President 
I. M. SHEFFIELD, Secretary 
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Life and 
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Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT. HEALTH. 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


Dwight & Hilles, Resident Mgrs. for N.¥. State, 56 Maiden Lane, N.Y. 





INSURANCE IN 











COMMONWEALTH CASUALTY COMPANY 


PHILADELPHIA’S OLDEST CASUALTY COMPANY 
ACCIDENT and HEALTH INSURANCE 
AUTOMOBILE and TEAMS INSURANCE 
NO OTHER LINES BEST POLICIES LOWEST RATES 
UP-TO-THE-MINUTE Service 
WE SOLICIT YOUR BUSINESS 
Cone INCREASING BUSINESS and 








FINANCIAL STRENGTH 








A ‘SS ETS OVER 


©) CLOT IVAED 
SOOOOOO? fete) 


)OO! 


CGuaran Ae i; und 
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eveitchitent! 
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PURE LIFE 
INSURANCE 
PROTECTION 


ATTRACTIVE _ 
CONTRACTS for 
Vid \ KO mao leed 





Che Independent Order of Puritans 


Home Office—Sulte 810 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 
uaranteeing a fixed monthiy income to 


Annuities Certificates oun family in event of death or to your- 
self in case of disability or old age. 


Life Certificates 10 year term, Whole Life and Endowment Plan. 
guaranteeing protec. 


Combination Sick, Accident Annuity tion against loss of 


time from sickness 
and Funeral Benefit Certificates or Accident and a 











Funeral Benefit Paid 
on death from any cause. 
PAID aie MEMBERS, JULY 1, 1917, ae 
NNUAL RESOURCES $500,000 
An up-to-date saianne association possessing vod strong features of 
adequate o_o —— Experience Table of Mortality, 4 per cent) and 


nt. 
ORCE $15,.000.000.00 





Economical Mana 
MONTHLY. INCOME ANNUITIBS 





THE ROOKERY 


CHICAGO. 


AGENCY OPENINGS IN 
47 STAIES: 








THE OLD LINE 


od = wy N = 74h =) I a 
LIFE INSURANCE Co. 


CONTRACT 
GOOD fosisicry| 
FOR GOOD MEN | 


CGBRoobbins, Pres. CB. Svoboda, Secy | 
|Home OFFICE: CEDAR RAPIDS, 1OWA 4 


AMERICAN INDEMNITY COMPANY 
HOME OFFICE: GALVESTON, TEXAS 
Under Supervision United States Treasury Department. 
Assets: Over $1,500,000.00 
Surplus as to Policy Holders: Over $900,000.60 
(At the close of business June 30th, 1918.) 
OFFICERS: 


L. A. Adoue, Vice-President. 
J. F. Seinsheimer, General Manager 








Sealy Hutchings, President. 
Geo. Sealy, Secretary. 
We write the following lines: 
Automobile—Fire, Theft, Liability, Property Damage and Collision. 
Public, General and Elevator Liabilit ty. Plate Glass, Burglary and 
Fidelity and Surety Bonds. Licensed in thirty-one (31) States. 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED 














LE ROY, OHIO 


$183,521.78 
2,853,032.68 
70,086.10 
33,708.90 


Net Amount of Unpaid Losses and Claims 

Reserve for Unearned Premiums 

Federal, State and other Taxes due and accrued .. 
All other Claims 


F. H. HAWLEY, President 





OHIO FARMERS INSURANCE COMPANY 


STATEMENT DECEMBER 31, 1918 - 
New York Basis 


Organized 1848 


Reserve for Emergencies $125,000.00 
Net Surplus 1,366,077.93 
Surplus to Policyholders................... cae 
Admitted Assets 


_1,491,077.93 
$4,631,427.39 


W. E. HAINES, Secretary 
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STEP ON HER 


Boy 
STEP ON HER! 


BE A SPEED KING 


LIBERAL COMMISSIONS 
PROTECTED TERRITORY 
AGENCY SERVICE 
INSURES SUCCESS 


WRITE 
ERNEST W. BROWN, Sec’y-Treas. 


INTERSTATE BUSINESS 
MEN’S ACCIDENT ASS’N 


Brown Building Des Moines, Iowa 

















“The Oldest Company in America” 


Issued its first Policy in 1848 


Three leadership achievements of the 
Mutual Life:—The American Experience 
Table of Mortality, the cornerstone of modern 
life insurance. The ‘contribution plan” of 
surplus distribution, used almost universally 
by American companies. The Continuous 
Instalment policy, the basic torm of all Life 
Income contracts. 


‘*Mutual Life’’—known in every house- 
hold. Unexcelled policies and service, notable 
financial strength, co-operation with agencies. 
Life Insurance at its best!—the Agent’s desire 
and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 


























PURELY MUTUAL 





Investigate 
before selecting your 
Company 





Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 


WM. D. VAN DYKE, President 


INSURANCE IN FORCE, $1,680,936,546 
SATISFIED POLICYHOLDERS each year apply for over 35% of the new insurance issued. 
POLICIES MOST FLEXIBLE AND EASY TO SELL 


Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


CHARTERED 1857 


GEO. E. COPELAND, 
Supt. of Agencies 
Milwaukee, Wis. 









































